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PART I - FINANCIAL INFORMATION

Item 1. Financial Statements

ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS

(In thousands)
ASSETS

CURRENT ASSETS:
Cash and cash equivalents
Accounts receivable, net
Income tax receivable
Prepaid expenses and other current assets
Total current assets
Property and equipment, net
Operating lease right of use assets
Goodwill
Other intangible assets, net
Deferred tax assets
Other long-term assets
TOTAL ASSETS

LIABILITIES, MEZZANINE EQUITY AND STOCKHOLDERS’ EQUITY
CURRENT LIABILITIES:
Current portion of long-term debt
Accounts payable
Accrued compensation and benefits
Current portion of operating lease liabilities
Other accrued expenses and current liabilities
Deferred revenue
Total current liabilities
Long-term debt, net of current portion
Operating lease liabilities, net of current portion
Deferred revenue, non-current
Other long-term liabilities
TOTAL LIABILITIES
Commitments and contingencies
MEZZANINE EQUITY
STOCKHOLDERS’ EQUITY:

Preferred stock ($0.0001 par value), authorized 45,000 shares, none issued and outstanding

Common stock ($0.0001 par value)

Class A common stock, authorized 513,797 shares, issued and outstanding 42,108

and 41,271 shares as of June 30, 2020 and December 31, 2019, respectively

Class B common stock, authorized 41,203 shares, issued and outstanding 30,971

and 31,131 shares as of June 30, 2020 and December 31, 2019, respectively
Additional paid-in capital
Accumulated deficit
Accumulated other comprehensive loss
TOTAL STOCKHOLDERS’ EQUITY

TOTAL LIABILITIES, MEZZANINE EQUITY AND STOCKHOLDERS’ EQUITY

See accompanying notes to consolidated financial statements.

June 30, 2020 December 31, 2019
(Unaudited)
250,540 223,117
79,185 104,984
5,760 7,264
16,469 17,092
351,954 352,457
34,456 36,297
32,598 28,134
233,486 233,683
58,177 67,075
5,661 5,791
20,514 19,708
736,846 743,145
456 430
4,780 8,585
30,997 30,676
9,369 9,141
27,411 28,603
73,061 75,431
146,074 152,866
183,409 178,238
24,352 20,174
7,287 8,136
19,990 26,672
381,112 386,086
784 2,352
4 4
3 B
456,307 446,633
(86,986) (82,405)
(14,378) (9,528)
354,950 354,707
736,846 743,145




(in thousands, except per share data)
Revenue
License
Maintenance and other services
Total software
Software related services
Total software and related services
Client engineering services
Other
Total revenue
Cost of revenue
License
Maintenance and other services
Total software
Software related services
Total software and related services
Client engineering services
Other
Total cost of revenue
Gross profit
Operating expenses:
Research and development
Sales and marketing
General and administrative
Amortization of intangible assets
Other operating income, net
Total operating expenses
Operating (loss) income
Interest expense
Other expense (income), net
(Loss) income before income taxes
Income tax expense (benefit)
Net (loss) income

(Loss) income per share:

ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS

Net (loss) income per share attributable to common

stockholders, basic

Net (loss) income per share attributable to common

stockholders, diluted
Weighted average shares outstanding:

Weighted average number of shares used in computing

net (loss) income per share, basic

Weighted average number of shares used in computing

net (loss) income per share, diluted

(Unaudited)
Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019

$ 51,018 $ 56,653 $ 128,561 $ 133,274
30,815 27,755 61,715 54,425
81,833 84,408 190,276 187,699

5,444 7,907 12,378 17,679

87,277 92,315 202,654 205,378

9,640 12,412 23,518 24,462

1,644 2,046 3,852 4,792

98,561 106,773 230,024 234,632

2,851 2,954 8,374 8,775

8,502 9,430 18,957 17,961

11,353 12,384 27,331 26,736

4,656 6,612 10,145 13,130

16,009 18,996 37,476 39,866

7,789 10,033 19,107 19,833

1,283 1,994 2,995 4,209

25,081 31,023 59,578 63,908
73,480 75,750 170,446 170,724
28,970 29,829 60,437 57,345
25,806 26,221 53,905 52,672
20,248 19,851 42,594 40,180

3,692 3,600 7,532 7,128

(944) (549) (1,835) (1,166)

77,772 78,952 162,633 156,159
(4,292) (3,202) 7,813 14,565

2,843 590 5,656 860

320 (505) (1,070) (115)

(7,455) (3,287) 3,227 13,820

2,768 (167) 7,420 3,921

$ (10,223) $ (3,120) $ (4,193) $ 9,899
$ (0.14) $ (0.04) $ (0.06) $ 0.14
$ (0.14) $ (0.04) $ (0.06) $ 0.13
72,999 71,373 72,811 71,081
72,999 71,373 72,811 77,017

See accompanying notes to consolidated financial statements.



ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)

(Unaudited)
Three Months Ended June 30, Six Months Ended June 30,
(in thousands) 2020 2019 2020 2019
Net (loss) income $ (10,223) $ (3,120) $ (4,193) $ 9,899
Other comprehensive (loss) income, net of tax:
Foreign currency translation (net of tax effect of $0 for
all periods) 2,560 1,605 (5,018) 1,942
Retirement related benefit plans (net of tax effect of $(13), $0,
$0 and $0, respectively) 31 16 168 244
Total other comprehensive (loss) income 2,591 1,621 (4,850) 2,186
Comprehensive (loss) income $ (7,632) $ (1,499) $ (9,043) $ 12,085

See accompanying notes to consolidated financial statements.



ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY

(Unaudited)
Accumulated
C stock Additional other Total
Class A Class B paid-in Accumulated  comprehensive  stockholders’
(in th ds) Shares Amount Shares Amoun capital deficit loss equity
Balance at January 1, 2020 41,271  $ 4 31,131  $ 3 $446,633 $ (82,405) $ (9,528) $ 354,707
Cumulative effect of an accounting change — — — — — (388) — (388)
Net income — — — — — 6,030 — 6,030
Exercise of stock options 285 — — — 194 — — 194
Vesting of restricted stock 143 — — — — — — —
Conversion from Class B to Class A
common stock 80 — (80) — — — — —
Stock-based compensation — — — — 3,043 — — 3,043
Foreign currency translation, net of tax — — — — — — (7,578) (7,578)
Retirement related benefit plans, net of tax — — — — — — 137 137
Balance at March 31, 2020 41,779 4 31,051 3 449,870 (76,763) (16,969) 356,145
Net loss — — — — — (10,223) — (10,223)
Exercise of stock options 197 — — — 283 — — 283
Vesting of restricted stock 52 — — — — — — —
Conversion from Class B to Class A
common stock 80 — (80) — — — — —
Stock-based compensation — — — — 4,586 — — 4,586
Reclassification of mezzanine equity to
permanent equity — — — — 1,568 — — 1,568
Foreign currency translation, net of tax — — — — — — 2,560 2,560
Retirement related benefit plans, net of tax — — — — — — 31 31
Balance at June 30, 2020 42,108 $ 4 30,971 $ 3 $456,307 $ (86,986) $ (14,378) $ 354,950

See accompanying notes to consolidated financial statements.



ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY

(Unaudited)
Accumulated
C stock Additional other Total
Class A Class B paid-in Accumulated  comprehensive  stockholders’
(in th ds) Shares Amount Shares A capital deficit loss equity
Balance at January 1, 2019 38,349 $ 4 32,171  $ 3 $379,832 $ (74,863) $ (11,290) $ 293,686
Net income — — — — — 13,019 — 13,019
Exercise of stock options 397 — — — 458 — — 458
Vesting of restricted stock 14 — — — — — — —
Stock-based compensation — — — — 869 — — 869
Foreign currency translation, net of tax — — — — — — 337 337
Retirement related benefit plans, net of tax — — — — — — 228 228
Balance at March 31, 2019 38,760 4 32,171 3 381,159 (61,844) (10,725) 308,597
Net loss — — — — (3,120) — (3,120)
Equity component of convertible senior
notes,
net of issuance costs — — — — 50,009 — — 50,009
Exercise of stock options 608 — — — 812 — — 812
Vesting of restricted stock 34 — — — — — — —
Conversion from Class B to Class A
common stock 270 — (270) — — — — —
Stock-based compensation — — — — 1,922 — — 1,922
Foreign currency translation, net of tax — — — — — — 1,605 1,605
Retirement related benefit plans, net of tax — — — — — — 16 16
Balance at June 30, 2019 39,672 % 4 31,901 $ 3 $433902 $ (64,964) $ (9,104) $ 359,841

See accompanying notes to consolidated financial statements.



ALTAIR ENGINEERING INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)
OPERATING ACTIVITIES:
Net (loss) income

(Unaudited)

Adjustments to reconcile net income to net cash provided by operating activities:

Depreciation and amortization
Provision for credit loss
Amortization of debt discount and issuance costs
Stock-based compensation expense
Deferred income taxes
Other, net
Changes in assets and liabilities:
Accounts receivable
Prepaid expenses and other current assets
Other long-term assets
Accounts payable
Accrued compensation and benefits
Other accrued expenses and current liabilities
Operating lease right-of-use assets and liabilities, net
Deferred revenue
Net cash provided by operating activities
INVESTING ACTIVITIES:
Capital expenditures
Payments for acquisition of businesses, net of cash acquired
Payments for acquisition of developed technology
Other investing activities, net
Net cash used in investing activities
FINANCING ACTIVITIES:
Proceeds from the exercise of stock options
Proceeds from issuance of convertible senior notes, net of underwriters'
discount and commissions
Payments on revolving commitment
Borrowings under revolving commitment
Payments for issuance costs of convertible senior notes
Other financing activities
Net cash provided by financing activities
Effect of exchange rate changes on cash, cash equivalents and restricted cash
Net increase in cash, cash equivalents and restricted cash
Cash, cash equivalents and restricted cash at beginning of year
Cash, cash equivalents and restricted cash at end of period

Supplemental disclosure of cash flow:
Interest paid
Income taxes paid
Supplemental disclosure of non-cash investing and financing activities:
Finance leases
Property and equipment in accounts payable, other current liabilities
and other liabilities
Convertible senior notes issuance costs in accounts payable

See accompanying notes to consolidated financial statements.

Six Months Ended June 30,
2020 2019
4,193) $ 9,899
11,293 10,468
589 134
5,342 459
7,705 3,292
(5,961) (703)
3 17)
23,264 10,406
1,817 (4,952)
(960) (2,300)
(3,841) (2,187)
497 (2,455)
131 1,887
30 197
(2,315) 7,740
33,401 31,868
(2,530) (6,667)
(2,270) (709)
(433) (344)
142 16
(5,091) (7,704)
477 1,270
— 223,101
— (127,941)
— 96,991
— (1,018)
(210) (259)
267 192,144
(1,148) 187
27,429 216,495
223,497 35,685
250,926 $ 252,180
306 $ 362
9,491 $ 4,054
100 $ 566
343 $ 417
— $ 216



ALTAIR ENGINEERING INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
(Unaudited)

1. Organization and description of business

Altair Engineering Inc. (“Altair” or the “Company”) is incorporated in the state of Delaware. The Company is a global technology company providing
software and cloud solutions in the areas of product development, high performance computing and data analytics. Altair enables organizations across
broad industry segments to compete more effectively in a connected world while creating a more sustainable future. The Company is headquartered in
Troy, Michigan.

Basis of presentation

The accompanying unaudited consolidated financial statements have been prepared in accordance with United States generally accepted accounting
principles (“GAAP”) and applicable rules and regulations of the Securities and Exchange Commission (“SEC”) regarding interim financial

information. Accordingly, the accompanying statements do not include all the information and notes required by GAAP for complete financial statements.
The accompanying unaudited consolidated financial statements should be read in conjunction with the Company’s audited consolidated financial
statements (and notes thereto) for the year ended December 31, 2019, included in the most recent Annual Report on Form 10-K filed with the SEC. In the
opinion of management, all adjustments considered necessary for a fair presentation of the financial statements have been included, and all adjustments are
of a normal and recurring nature. The preparation of the financial statements in conformity with GAAP requires management to make estimates and
assumptions that affect the reported amounts of assets and liabilities, and disclosures of contingent assets and liabilities at the date of the financial
statements and reported amounts of revenue and expenses during the reporting periods. Considerable judgment is often involved in making these
determinations; use of different assumptions could result in significantly different results. Management believes its assumptions and estimates are
reasonable and appropriate. However, actual results may differ from those estimates. In addition, the results of operations for the three and six months
ended June 30, 2020, are not necessarily indicative of the results that may be expected for any future period.

Use of estimates

The preparation of the consolidated financial statements in conformity with GAAP requires management to make estimates and assumptions that affect the
reported amounts of assets and liabilities and disclosures of contingent assets and liabilities at the date of the financial statements and reported amounts of
revenue and expenses during the reporting periods. On an ongoing basis, management evaluates its significant estimates including the stand alone selling
price, or SSP, for each distinct performance obligation included in customer contracts with multiple performance obligations, valuation of acquired
intangible assets in business combinations, the incremental borrowing rate used in the valuation of lease liabilities, the determination of the period of
benefit for capitalized costs to obtain a contract, fair value of convertible senior notes, provision for credit loss, tax valuation allowances, liabilities for
uncertain tax provisions, impairment of goodwill and intangible assets, retirement obligations, useful lives of intangible assets, revenue for fixed price
contracts, and stock-based compensation. Actual results could differ from those estimates.

COVID-19

In March 2020, The World Health Organization declared the outbreak of COVID-19 a pandemic, and a public health emergency of international concern.
The global spread of COVID-19 created significant volatility and uncertainty. Such conditions are expected to continue to persist. To limit the spread of
COVID-19, governments have taken various actions from time to time including the issuance of travel restrictions, complete or partial prohibitions of non-
essential activities, restrictions or shutdowns of non-essential businesses, stay-at-home orders and social distancing guidelines. Some of these actions have
varied from initial responses, pivoting between full or complete to partial or limited restrictions depending upon local or regional conditions. Accordingly,
many businesses have adjusted to these actions by reducing or suspending operating or other activities. This has negatively impacted several of the markets
the Company serves, including the automotive and aerospace markets.

The Company continues to robustly engage with its customers, primarily virtually. While the Company believes this active level of engagement may
mitigate potential and evolving negative impacts from COVID-19, existing and potential customers may choose to reduce or delay technology spending in
response to COVID-19, or attempt to renegotiate contracts and obtain concessions, which may materially and negatively impact the Company’s operating
results, financial condition and new business. In certain cases, the Company has provided longer than normal payment terms to certain of its customers;
however, the terms are less than one year, and the Company does not expect this to materially affect its consolidated financial statements. COVID-19’s
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impact on some of the Company’s customers has primarily contributed to the decrease in revenue for software related and client engineering services. The
Company’s software product revenue has been affected by elongated sales cycles for some of its customers along with greater challenges in securing new
and expansion business. The Company is unable to accurately predict the full impact that COVID-19 will have due to numerous uncertainties, including the
full scope of the disease, the duration of the initial outbreak or the number and intensity of subsequent waves of infections, actions that may be taken by
governmental authorities, the impact to the businesses of the Company’s customers and partners, and the development of treatments and vaccines. Even
after the COVID-19 pandemic has subsided, the Company may experience material adverse impacts to its business as a result of any economic recession or
depression that has occurred or may occur in the future. The Company will continue to evaluate the nature and extent of the impact to its business,
consolidated results of operations, and financial condition.

Cash, cash equivalents and restricted cash

The Company considers all highly liquid investments with original or remaining maturities of 90 days or less at the date of purchase to be cash equivalents.
Cash and cash equivalents are recorded at cost, which approximates fair value. Restricted cash is included in other long-term assets on the consolidated
balance sheets. The following table provides a reconciliation of cash, cash equivalents and restricted cash reported in the consolidated balance sheets that
sum to the total of the amounts reported in the consolidated statement of cash flows (in thousands):

June 30, 2020 December 31, 2019
Cash and cash equivalents $ 250,540 $ 223,117
Restricted cash included in other long-term assets 386 380
Total cash, cash equivalents, and restricted cash $ 250,926 $ 223,497

Restricted cash represents amounts required for a contractual agreement with an insurer for the payment of potential health insurance claims, and term
deposits for bank guarantees.

Inventory

Inventory consists of finished goods and is stated at the lower of cost and net realizable value. Cost is determined using the first-in, first-out method. Net
realizable value is the estimated selling prices in the ordinary course of business, less reasonable predictable costs of completion, disposal and
transportation. The valuation of inventory requires management to estimate excess inventory as well as inventory that is not of saleable quality. The
determination of obsolete or excess inventory requires management to estimate market conditions and future demand for the Company’s products.
Inventory was $2.8 million and $2.4 million at June 30, 2020 and December 31, 2019, respectively, and is included in prepaid expenses and other current
assets in the consolidated balance sheets.

Receivable for French R&D credit

The French government provides a research and development (“R&D”) tax credit known as Credit Imp6t Recherche, or CIR, in order to encourage
Companies to invest in R&D activities. The tax credit is deductible from French income tax and any excess is carried forward three years. After three years,
any unused credit may be reimbursed to the Company by the French government. As of June 30, 2020, the Company had approximately $13.7 million of
receivables from the French government related to CIR, of which $2.5 million was recorded in income tax receivable and the remaining $11.2 million was
recorded in other long-term assets. As of December 31, 2019, the Company had approximately $12.1 million of receivables from the French government
related to CIR, of which $2.5 million was recorded in income tax receivable and the remaining $9.6 million was recorded in other long-term assets. CIR is
subject to customary audit by French tax authorities.
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Mezzanine equity

In 2017, the Company issued 200,000 shares of Class A common stock to a third party as partial consideration for the purchase of developed technology.
These shares have a put right that can be exercised by the holder five years from date of purchase at $12.50 per share that requires the shares to be recorded
at fair value at the issuance date and classified as mezzanine equity in the consolidated balance sheet. The put right option is terminated if the shareholders
sell their shares. As of December 31, 2017, the Company concluded that it is no longer probable that the put option will be exercised as the put value is
substantially below market value and subsequent adjustment is not required.

During the quarter ended June 30, 2020, the third party holder sold 133,336 shares on the open market and as a result, the issuance value of those shares
was reclassified into permanent equity out of mezzanine equity. The remaining 66,664 shares shall remain as mezzanine equity until one of the following
three events take place: (1) the shares are sold on the open market; (2) a redemption feature lapses; or (3) there is a modification of the terms of the
instrument.

Leases

The Company determines if an arrangement is a lease at inception. Operating leases are included in operating lease right-of-use (“ROU”) assets, current
portion of operating lease liabilities, and operating lease liabilities, net of current portion on the Company’s consolidated balance sheets. Finance leases are
included in property and equipment, current portion of long-term debt, and long-term debt, net of current portion on the consolidated balance sheets. The
Company did not receive any lease concessions related to COVID-19 that had a material effect on the Company’s consolidated financial statements.

Other expense (income), net

Other expense (income), net consists of the following (in thousands):

Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019
Foreign exchange loss (gain) $ 704 $ 237) $ (32) $ 180
Other (384) (268) (1,038) (295)
Other expense (income), net $ 320 $ (505) $ (1,070) $ (115)

2.  Recent accounting guidance
Accounting standards adopted

Credit Losses — In June 2016, the FASB issued ASU 2016-13, Financial Instruments — Credit Losses (Topic 326): Measurement of Credit Losses on
Financial Instruments. The ASU significantly changes how entities will measure credit losses on most financial assets. The Company adopted ASU 2016-13
effective January 1, 2020 and recorded a cumulative effect adjustment to retained earnings of $0.4 million related to the adoption of ASU 2016-13; prior
periods have not been adjusted. Under this new accounting standard, beginning January 1, 2020, an allowance for expected credit losses for groups of billed
and unbilled receivables and contract assets that share similar risk characteristics is recorded based on an evaluation of historical loss experience, current
conditions, and reasonable and supportable forecasts. Accounts are written off when it becomes apparent that such amounts will not be collected, generally
when amounts are past due by greater than one year. Generally, the Company does not require collateral or charge interest on accounts receivable. Accounts
receivable were reported net of an allowance for doubtful accounts of $2.4 million and $1.4 million at June 30, 2020 and December 31, 2019, respectively.

Subsequent to adoption, the Company considered the impact of COVID-19 on its historical credit loss rates and made an adjustment to increase expected credit
loss rates. The impact resulting from the increased credit loss rates did not have a material effect on the Company’s consolidated financial statements.

Fair Value — In August 2018, the FASB issued ASU 2018-13, Fair Value Measurement (Topic 820): Disclosure Framework — Changes to the Disclosure
Requirements for Fair Value Measurement. This ASU modifies the disclosure requirements for fair value measurements, by removing, modifying, or
adding certain disclosures. The Company adopted ASU 2018-13 on January 1, 2020. The adoption of this guidance did not have a material effect on the
Company’s consolidated financial statements.
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Intangibles — In August 2018, the FASB issued ASU 2018-15, Intangibles — Goodwill and Other — Internal-Use Software (Subtopic 350-40): Customer’s
Accounting for Implementation Costs Incurred in a Cloud Computing Arrangement That is a Service Contract. This ASU clarifies and aligns the
requirements for capitalizing implementation costs incurred in a hosting arrangement that is a service contract with the requirements for capitalizing
implementation costs incurred to develop or obtain internal-use software. The Company adopted ASU 2018-15 on January 1, 2020, on a prospective basis.
The adoption of this guidance did not have a material effect on the Company’s consolidated financial statements.

Accounting standards not yet adopted

Retirement Benefits — In August 2018, the FASB issued ASU 2018-14, Compensation — Retirement Benefits- Defined Benefit Plans — General (Subtopic
715-20): Disclosure Framework — Changes to the Disclosure Requirements for Defined Benefit Plans. This ASU modifies the disclosure requirements for
defined benefit pension or other postretirement plans. The amendments are effective for fiscal years ending after December 15, 2020; early adoption is
permitted. The Company is currently evaluating the impact of the new guidance on its consolidated financial statements and related disclosures and does
not expect this guidance to have a material effect on its consolidated financial statements.

Income Taxes — In December 2019, the FASB issued ASU 2019-12, Income Taxes (Topic 740): Simplifying the Accounting for Income Taxes. This ASU
simplifies the accounting for income taxes by removing certain exceptions to the general principles in Topic 740 and improves consistent application of
GAAP for other areas of Topic 740 by clarifying and amending existing guidance. The amendments are effective for fiscal years, and interim periods
within those fiscal years, beginning after December 15, 2020; early adoption is permitted. The Company is currently evaluating the impact of the new
guidance on its consolidated financial statements and related disclosures and does not expect this guidance to have a material effect on its consolidated
financial statements.

Reference Rate Reform — In March 2020, the FASB issued ASU 2020-04. Reference Rate Reform (Topic 848) - Facilitation of the Effects of Reference Rate
Reform on Financial Reporting. This ASU provides optional expedients and exceptions for applying U.S. GAAP to contract modifications and hedging
relationships, subject to meeting certain criteria, that reference LIBOR or another rate that is expected to be discontinued. The amendments in the guidance
are effective for all entities as of March 12, 2020 through December 31, 2022. The Company is currently evaluating the impact of this new guidance on its
consolidated financial statements and related disclosures and does not expect this guidance to have a material effect on its consolidated financial
statements.

3. Revenue from contracts with customers
Revenue recognition
Software revenue

Revenue is derived principally from the licensing of software products and from related maintenance contracts. The Company enters into contracts that
include combinations of products, maintenance and services, which are accounted for as separate performance obligations with differing revenue
recognition patterns.

Revenue from term-based software licenses is classified as software revenue. Term-based licenses are sold only as a bundled arrangement that includes the
rights to a term-based software license and post-contract customer support (PCS), which includes unspecified technical enhancements and customer
support. Maximizing the use of observable inputs, the Company determined that a majority of the estimated standalone selling prices of the term-based
license is attributable to the term-based license and a minority is attributable to the PCS. The license component is classified as license revenue and
recognized as revenue upon the later of delivery of the licensed product or the beginning of the license period. PCS is classified as maintenance and other
services and is recognized ratably over the term of the contract, as the Company provides the PCS benefit over time as a stand ready to perform obligation.

In addition to term-based software licenses, the Company sells perpetual licenses. Software revenue is recognized upon the later of delivery of the licensed
product or the beginning of the license period. Typically, the Company’s perpetual licenses are sold with PCS. The Company allocates value in bundled
perpetual and PCS arrangements based on the value relationship between the software license and maintenance. Revenue from PCS is classified as
maintenance and other services and is recognized ratably over the term of the contract, as the Company satisfies the PCS performance obligation over time
as a stand ready to perform obligation.
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Revenue from training, consulting and other services is recognized as the services are performed, and is classified as maintenance and other services in the
consolidated statement of operations. For contracts in which the service consists of a single performance obligation, such as providing a training class to a
customer, the Company recognizes revenue upon completion of the performance obligation. For service contracts that are longer in duration and often
include multiple performance obligations (for example, point-in-time training and consulting), the Company measures the progress toward completion of
the obligations and recognizes revenue accordingly. In measuring progress towards the completion of performance obligations, the Company typically
utilizes output-based estimates for services with fixed fee arrangements, and estimates output based on the total tasks completed as compared to the total
tasks required for each contract. Input-based estimates are utilized for services that involve general consultations with contractual billing arrangements
based on time and materials, utilizing direct labor as the input measure.

The Company also executes arrangements through indirect channel partners in which the channel partners are authorized to market and distribute the
Company's software products to end users of the Company's products and services in specified territories. In sales facilitated by channel partners, the
channel partner bears the risk of collection from the end-user customer. The Company recognizes revenue from transactions with channel partners when the
channel partner submits a purchase commitment, collectability from the channel partner is probable, and the performance obligation is met, at a point in
time or over time as appropriate, provided that all other revenue recognition criteria are satisfied. Revenue from channel partner transactions is the amount
remitted to the Company by the channel partners. This amount includes a fee for PCS that is compensation for providing technical enhancements and the
second level of technical support to the end user, which is recognized over the period that PCS is to be provided. The Company does not offer right of
return, product rotation, or price protection to any of its channel partners.

Non-income related taxes collected from customers and remitted to governmental authorities are recorded on the consolidated balance sheets as accounts
receivable, net and other accrued expenses and current liabilities. These amounts are reported on a net basis in the consolidated statements of operations
and do not impact reported revenues or expenses. Certain hardware revenue is included within software revenue and is recognized when all revenue
recognition criteria stated above are met, which is generally when the products are delivered to end customers.

Significant judgments
Software revenue

The Company’s contracts with customers typically include promises to transfer licenses and services to a customer. Judgment is required to determine if the
promises are separate performance obligations within the context of the arrangement, and if so, the allocation of the transaction price to each performance
obligation. The Company’s determination of standalone selling price for performance obligations is based on the midpoint of the range of historical
observable prices for goods and services sold separately. In addition, the Company estimates the standalone selling price for certain performance
obligations where observable prices are not directly available or a significant portion of historical prices are not within the range. In instances where
standalone selling price was not determined based on the range of historical observable prices for goods and services sold separately, the Company used an
adjusted market assessment approach to estimate the standalone selling price. In such cases the Company has considered market conditions and other
observable inputs, such as internal price lists, peer data, and industry data for a similar or identical product. The Company estimates standalone selling
price at contract inception considering all information that is reasonably available and is based on the amount of consideration for which the Company
expects to be entitled in exchange for transferring the promised good or service to the customer. The corresponding revenues are recognized as the related
performance obligations are satisfied.

The Company’s contracts do not include a significant financing component requiring adjustment to the transaction price. Payment terms vary by contract
type; however, arrangements typically stipulate a requirement for the customer to pay within 30 days.

The Company rarely enters into agreements to modify previously executed contracts, which constitute contract modifications. The Company assesses each
of these contract modifications to determine (i) if the additional products and services are distinct from the products and services in the original
arrangement; and (ii) if the amount of consideration expected for the added products and services reflects the stand-alone selling price of those products
and services, as adjusted for contract-specific circumstances. A contract modification meeting both criteria is accounted for as a separate contract. A
contract modification not meeting both criteria is considered a change to the original contract and is accounted for on either (i) a prospective basis as a
termination of the existing contract and the creation of a new contract; or (ii) a cumulative catch-up basis. Generally, the Company’s contract modifications
meet both criteria and are accounted for as a separate contract, as adjusted for contract-specific circumstances.
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Software related services revenue

Consulting services from product design and development projects are considered distinct performance obligations and are provided to customers on a
time-and-materials (“T&M?”) or fixed-price basis. Altair recognizes software services revenue for T&M contracts based upon hours worked and
contractually agreed upon hourly rates using the input method. Revenue from fixed-price engagements is recognized using the output method based on the
ratio of costs incurred, to the total estimated project costs.

Client engineering services and Other revenue

Client engineering services revenue are derived from professional services for staffing primarily representing engineers and data scientists located at a
customer site. These professional services are considered distinct performance obligations and are provided to customers on a T&M basis. The Company
recognizes this revenue for T&M contracts based upon hours worked and contractually agreed upon hourly rates using the input method. No significant
judgments were made for revenue recognition within Other revenue.

Disaggregation of revenue

The Company disaggregates its software revenue by type of performance obligation and timing of revenue recognition as follows (in thousands):

Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019
Software revenue:

Term licenses $ 43260 $ 45,974 $ 112,641  $ 111,031
Perpetual licenses 7,758 10,679 15,920 22,243
Maintenance 28,885 25,333 57,093 48,085
Professional services and other 1,930 2,422 4,622 6,340
Total software revenue $ 81,833 $ 84,408 $ 190,276  $ 187,699

The Company derived approximately 10% of its total revenue through indirect sales channels for the six months ended June 30, 2020 and 2019.

Software related services revenue, client engineering services revenue, and other revenue were categorized based on the nature and timing of revenue and
cash flows.

Costs to obtain a contract

The Company pays commissions for new software product and PCS sales as well as for renewals of existing software and PCS contracts. Commissions
paid to obtain renewal contracts are not commensurate with the commissions paid for new product sales and therefore, a portion of the commissions paid
for new contracts relate to future renewals.

The Company accounts for new product sales commissions using a portfolio approach and allocates the cost of commissions in proportion to the allocation
of transaction price of license and PCS performance obligations. Commissions allocated to the license and license renewal components are expensed at the
time the license revenue is recognized. Commissions allocated to PCS are capitalized and amortized on a straight-line basis over a period of four years,
reflecting the Company’s estimate of the expected period that it will benefit from those commissions. As of June 30, 2020, and December 31, 2019,
capitalized costs to obtain a contract were $3.0 million and $2.3 million, respectively, recorded in prepaid and other current assets, and $0.8 million and
$0.8 million, respectively, recorded in other long-term assets. Amortization expense was $1.0 million and $1.6 million for the three and six months ended
June 30, 2020, respectively, and $1.2 million and $2.2 million for the three and six months ended June 30, 2019, respectively. Amortization expense was
included in sales and marketing expense in the Company’s consolidated statement of operations.
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Contract assets

At June 30, 2020 and December 31, 2019, contract assets were $5.6 million and $4.5 million, respectively, recorded in accounts receivable, and $2.3
million and $2.7 million, respectively, recorded in prepaid expenses and other current assets.

Deferred revenue

Deferred revenue consists of billings made or payments received in advance of revenue recognition from software license, PCS and professional services
agreements. The timing of revenue recognition may differ from the timing of billings to customers. Payment terms vary by the type and location of
customer and the products or services offered. The term between invoicing and when payment is due is not significant. The Company generally invoices its
customers annually for the forthcoming year of software licenses, and more frequently for other products and services. Accordingly, the Company’s
deferred revenue balance does not include revenue for future years of multiple year non-cancellable contracts that have not yet been billed.

Approximately $53.7 million of revenue recognized during the six months ended June 30, 2020, was included in the deferred revenue balances at the
beginning of the year. Revenue allocated to remaining performance obligations represents contracted revenue that has not yet been recognized, which
includes deferred revenue and amounts that will be invoiced and recognized as revenue in future periods. Contracted revenue not yet recognized was
$117.9 million as of June 30, 2020, of which the Company expects to recognize approximately 82% of the revenue over the next 12 months and the
remainder thereafter.

4. Property and equipment, net

Property and equipment consisted of the following (in thousands):

June 30, December 31,
2020 2019

Land $ 9,871 $ 9,942
Building and improvements 15,521 15,512
Computer equipment and software 38,157 37,361
Office furniture, equipment and other 8,173 8,029
Leasehold improvements 8,885 9,014
Right-of-use assets under finance leases 2,804 2,745

Total property and equipment 83,411 82,603
Less: accumulated depreciation and amortization 48,955 46,306
Property and equipment, net $ 34,456  $ 36,297

Depreciation expense, including amortization of right-of-use assets under finance leases, was $2.0 million and $3.8 million for the three and six months
ended June 30, 2020, respectively, and $1.6 million and $3.3 million for the three and six months ended June 30, 2019, respectively.

5. Goodwill and other intangible assets
Goodwill

The changes in the carrying amount of goodwill, which is attributable to the Software reporting segment, were as follows (in thousands):

Balance at December 31, 2019 $ 233,683
Acquisitions 2,292
Effects of foreign currency translation and other (2,489)

Balance at June 30, 2020 $ 233,486

In May 2020, the Company acquired the WRAP software business from Swedish company, WRAP International AB. This acquisition will be accounted for
as a business combination under the acquisition method of accounting. At June 30, 2020, the net purchase price was reported in goodwill in the
consolidated balance sheet pending fair value allocation. This acquisition is not material to the Company’s consolidated financial statements.
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Other intangible assets

A summary of other intangible assets is shown below (in thousands):

Definite-lived intangible assets:
Developed technology
Customer relationships
Other intangibles

Total definite-lived intangible assets
Indefinite-lived intangible assets:
Trade names

Total other intangible assets

Definite-lived intangible assets:
Developed technology
Customer relationships
Other intangibles

Total definite-lived intangible assets
Indefinite-lived intangible assets:
Trade names

Total other intangible assets

June 30, 2020

Net carrying
amount

29,161
18,430
124

47,715

10,462

Weighted average Gross carrying
amortization period amount

4-6 years $ 59,286
7-10 years 31,958
10 years 178
91,422
10,462
$ 101,884

58,177

December 31, 2019

‘Weighted average Gross carrying Net carrying
amortization period amount

4-6 years $ 60,916 35,078
7-10 years 32,582 21,007
10 years 111 49
93,609 56,134
10,941 10,941
$ 104,550 67,075

Amortization expense related to intangible assets was $3.7 million and $7.5 million for the three and six months ended June 30, 2020, respectively, and
$3.6 million and $7.1 million for the three and six months ended June 30, 2019, respectively.

The Company continues to monitor the significant global economic uncertainty as a result of COVID-19 to assess the outlook for demand for its products
and the impact on its business. Based on the Company’s interim impairment assessment, there were no indicators of impairment identified during the
second quarter of 2020. Notwithstanding this conclusion, if business conditions were to deteriorate in a significant manner or for an extended duration, the
likelihood of impairment would increase, and the Company would again assess whether events or changes in circumstances indicate that an asset
impairment that is more likely than not exists. Specifically, certain non-amortizing intangible assets from recent acquisitions valued on the basis of short-
term forecasts of revenue will be re-assessed for indicators of impairment and it is possible that an impairment charge will be reflected in the future should

COVID-19 business conditions worsen or extend substantially in duration.

The allocation of fair value of purchase consideration of the Company’s 2019 acquisitions was finalized in the first quarter of 2020, and there

were no material changes to the fair value of assets acquired and liabilities assumed, as previously reported.



6. Debt

The carrying value of debt is as follows (in thousands):

June 30, December 31,
2020 2019

Convertible senior notes $ 230,000 $ 230,000
Obligations for finance leases 1,040 1,174
Total debt 231,040 231,174

Less: unamortized debt discount 42,070 46,820
Less: unamortized debt issuance costs 5,105 5,686
Less: current portion of long-term debt 456 430
Long-term debt, net of current portion $ 183,409 $ 178,238

Convertible senior notes

In June 2019, the Company issued $230.0 million aggregate principal amount of 0.25% convertible senior notes due in 2024 (the "Convertible Notes"),
which includes the underwriters’ exercise in full of their option to purchase an additional $30.0 million principal amount of the Convertible Notes, in a
public offering. The net proceeds from the issuance of the Convertible Notes were $221.9 million after deducting the underwriting discounts and
commissions and estimated issuance costs.

The Company entered into a First Supplemental Indenture relating to the issuance by the Company of the Convertible Notes (the “Supplemental
Indenture”) supplementing the Indenture, dated June 10, 2019 (the “Base Indenture,” and together with the Supplemental Indenture, the “Indenture”), by
and between the Company and U.S. Bank National Association, as trustee (the “Trustee”). The Indenture includes customary covenants and sets forth
certain events of default after which the Convertible Notes may be declared immediately due and payable and sets forth certain types of bankruptcy or
insolvency events of default involving the Company after which the Convertible Notes become automatically due and payable. The Convertible Notes are
senior unsecured obligations of the Company.

The Convertible Notes bear interest at a rate of 0.25% per year, payable semi-annually in arrears on June 1 and December 1 of each year, commencing
December 1, 2019. The Convertible Notes will mature on June 1, 2024, unless, earlier repurchased or redeemed by the Company or converted pursuant to
their terms.

The Convertible Notes have an initial conversion rate of 21.5049 shares of the Company's Class A common stock per $1,000 principal amount of
Convertible Notes, which is equivalent to an initial conversion price of approximately $46.50 per share of its Class A common stock. The conversion rate
will be subject to adjustment upon the occurrence of certain events specified in the Indenture but will not be adjusted for any accrued and unpaid interest.
In addition, upon the occurrence of a make whole fundamental change or a redemption period (each as defined in the Indenture), the Company will, in
certain circumstances, increase the conversion rate by a specified number of additional shares for a holder who elects to convert its Convertible Notes in
connection with such make whole fundamental change or during the relevant redemption period.

Holders of the Convertible Notes may convert all or any portion of their Convertible Notes at any time prior to the close of business on December 1, 2023,
in integral multiples of $1,000 principal amount, only under the following circumstances:

. During any calendar quarter commencing after the calendar quarter ending on September 30, 2019 (and only during such calendar
quarter), if the last reported sale price of the Class A Common Stock for at least 20 trading days (whether or not consecutive) during a
period of 30 consecutive trading days ending on, and including, the last trading day of the immediately preceding calendar quarter is
greater than or equal to 130% of the conversion price on each applicable trading day;

. During the five business day period after any five consecutive trading day period (the “measurement period”) in which the trading price
(as defined in the Indenture) per $1,000 principal amount of Convertible Notes for each trading day of the measurement period was less
than 98% of the product of the last reported sale price of the Class A Common Stock and the conversion rate on each such trading day;

. If the Company calls any or all of the Convertible Notes for redemption (which the Company may not do prior to June 6, 2022), at any
time prior to the close of business on the scheduled trading day immediately preceding the redemption date; or
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. Upon the occurrence of specified corporate events.

On or after December 1, 2023 until the close of business on the business day immediately preceding the maturity date, holders may convert their
Convertible Notes at any time, regardless of the foregoing circumstances. Upon conversion, the Company may satisfy its conversion obligation by paying
and/or delivering, as the case may be, cash, shares of Class A Common Stock or a combination of cash and shares of the Class A Common Stock, at the
Company’s election, in the manner and subject to the terms and conditions provided in the Indenture.

During the quarter ended June 30, 2020, the conditions allowing holders of the Convertible Notes to convert were not met. Therefore, the Convertible
Notes were classified as long-term debt on the consolidated balance sheet as of June 30, 2020.

As of June 30, 2020, the “if converted value” did not exceed the principal amount of the Convertible Notes.

The Company accounts for the Convertible Notes as separate liability and equity components. The carrying amount of the liability component of the
Convertible Notes was calculated by measuring the fair value of similar debt instruments that do not have an associated convertible feature. The carrying
amount of the equity component representing the conversion option was determined by deducting the fair value of the liability component from the par
value of the Convertible Notes. The difference between the principal amount of the Convertible Notes and the liability component, equal to $51.8 million
(the “debt discount™), is amortized to interest expense over the term of the Convertible Notes using the effective interest method. The equity component is
not remeasured as long as it continues to meet the conditions for equity classification.

The Company allocated issuance costs related to the issuance of the Convertible Notes to the liability and equity components using the same proportions as
the initial carrying value of the Convertible Notes. Issuance costs attributable to the liability component are being amortized to interest expense using the
effective interest method over the term of the Convertible Notes. Issuance costs attributable to the equity component are included with the equity
component in stockholders’ equity.

The net carrying value of the liability component of the Convertible Notes was as follows (in thousands):

June 30, December 31,
2020 2019
Principal $ 230,000 $ 230,000
Less: unamortized debt discount 42,070 46,820
Less: unamortized debt issuance costs 5,105 5,686
Net carrying amount $ 182,825 $ 177,494

The net carrying value of the equity component of the Convertible Notes was $50.0 million at both June 30, 2020 and December 31, 2019.

The interest expense recognized related to the Convertible Notes was as follows (in thousands):

Three Months Ended June 30, Six Months Ended June 30,

2020 2019 2020 2019
Contractual interest expense $ 144  $ 25 $ 288 $ 25
Amortization of debt issuance cost and discount 2,683 447 5,330 447
Total $ 2,827 $ 472 $ 5618 $ 472

Credit agreement
Revolving credit facility

The Company has a $150.0 million credit facility with a maturity date of December 15, 2023 (“2019 Amended Credit Agreement”). The 2019 Amended
Credit Agreement provides for an accordion feature that allows the Company to expand the size of the revolving line of credit by an additional

$50.0 million, subject to certain conditions, by obtaining additional commitments from the existing lenders or by causing a person acceptable to the
administrative agent to become a lender (in each case subject to the terms and conditions set forth in the 2019 Amended Credit Agreement).
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As of June 30, 2020, the Company had no outstanding borrowings under the 2019 Amended Credit Agreement and there was $150.0 million available for
future borrowing. The 2019 Amended Credit Agreement is available for general corporate purposes, including working capital, capital expenditures, and
permitted acquisitions.

Borrowings under the 2019 Amended Credit Agreement bear interest at a rate per annum equal to an agreed upon applicable margin plus, at the Company’s
option, either the Alternate Base Rate (defined as the greatest of (1) the Prime Rate (as defined in the 2019 Amended Credit Agreement) in effect on such
day, (2) the Federal Funds Effective Rate (as defined in the 2019 Amended Credit Agreement) in effect on such day plus 1/2 of 1.00% or (3) the Adjusted
LIBO Rate (as defined in the 2019 Amended Credit Agreement) for a one month interest period on such day (or if such day is not a business day, the
immediately preceding business day) plus 1.00%) or the Adjusted LIBO Rate. The applicable margin for borrowings under the 2019 Amended Credit
Agreement is based on the Company’s most recently tested consolidated total net leverage ratio and will vary from (a) in the case of Eurodollar loans,
1.25% to 2.00%, and (b) in the case of ABR loans and swingline loans, 0.25% to 1.00%. The Company pays a commitment fee (based on the Company’s
most recently tested consolidated total senior secured net leverage ratio) ranging from 0.15% to 0.30% on the unused portion of the 2019 Amended Credit
Agreement.

Collateral and guarantees

The 2019 Amended Credit Agreement is secured by collateral including (i) substantially all of the Company’s properties and assets, and the properties and
assets of the Company’s direct and indirect domestic subsidiaries but excluding any patents, copyrights, patent applications or copyright applications or any
trade secrets or software products and (ii) pledges of the equity interests in all present and future direct and indirect domestic subsidiaries (subject in each
case to certain exceptions as provided for under the 2019 Amended Credit Agreement). The Company’s direct and indirect domestic subsidiaries are
guarantors of all the obligations under the 2019 Amended Credit Agreement.

Debt covenants
The 2019 Amended Credit Agreement requires the Company to maintain the following financial covenants:

. Maximum Net Leverage Ratio: On the last day of each fiscal quarter, the Company on a consolidated basis will not permit the ratio of total
indebtedness (net of unrestricted domestic cash in excess of $20.0 million) to EBITDA, as such terms are defined in the 2019 Amended
Credit Agreement, for the rolling four quarter period ending on such date to be greater than 5.00 to 1.00 as of the last day of any such fiscal
quarter.

. Senior Secured Leverage Ratio: On the last day of each fiscal quarter, the Company on a consolidated basis will not permit the ratio of total
indebtedness secured by a lien (net of unrestricted domestic cash in excess of $20.0 million) to EBITDA, as such terms are defined in the
2019 Amended Credit Agreement, for the rolling four quarter period ending on such date to be greater than 3.00 to 1.00 as of the last day of
any such fiscal quarter.

. Consolidated Interest Coverage Ratio: On the last day of each fiscal quarter, the Company on a consolidated basis will not permit the ratio of
(x) EBITDA to (y) cash Consolidated Interest Expense, as such terms are defined in the 2019 Amended Credit Agreement, in each case for
the rolling four quarter period ending on such date, to be less than 3.00 to 1.00 as of the last day of any such fiscal quarter.

At June 30, 2020, the Company was in compliance with all the above financial covenants.

19



7.  Other liabilities

The following table provides the details of other accrued expenses and current liabilities (in thousands):

June 30, December 31,
2020 2019
Income taxes payable $ 5735 $ 6,008
Accrued VAT 5,298 5,312
Accrued professional fees 3,538 2,581
Accrued royalties 1,971 2,314
Defined contribution plan liabilities 1,453 1,593
Obligations for acquisition of businesses 1,362 1,362
Billings in excess of cost 583 879
Non-income tax liabilities 511 1,253
Other current liabilities 6,960 7,301
Total $ 27,411  $ 28,603
The following table provides details of other long-term liabilities (in thousands):
June 30, December 31,
2020 2019
Pension and other post retirement liabilities $ 10,687 $ 10,379
Deferred tax liabilities 6,397 6,275
Other liabilities 2,906 10,018
Total $ 19,990 $ 26,672

8. Fair value measurements

The accounting guidance for fair value, among other things, defines fair value, establishes a consistent framework for measuring fair value and expands
disclosure for each major asset and liability category measured at fair value on either a recurring or nonrecurring basis. Fair value is defined as the price
that would be received to sell an asset or paid to transfer a liability (an exit price) in an orderly transaction between market participants at the reporting
date. The framework for measuring fair value consists of a three-level valuation hierarchy that prioritizes the inputs to valuation techniques used to measure
fair value based upon whether such inputs are observable or unobservable. Observable inputs reflect market data obtained from independent sources, while
unobservable inputs reflect market assumptions made by the reporting entity. The three-level hierarchy for the inputs to valuation techniques is briefly
summarized as follows:

Level 1 — Quoted prices in active markets for identical assets and liabilities at the measurement date;
Level 2 — Observable inputs, other than the quoted prices in active markets, that are observable either directly or indirectly; and
Level 3 — Unobservable inputs in which there is little or no market data, which require the reporting entity to develop its own assumptions.

An asset’s or liability’s fair value measurement level within the fair value hierarchy is based on the lowest level of any input that is significant to the fair
value measurement. Valuation techniques used need to maximize the use of observable inputs and minimize the use of unobservable inputs.

The carrying value of cash and cash equivalents, accounts receivable and accounts payable approximate fair value due to their short maturities. Interest on
the Company’s line of credit is at a variable rate, and as such the debt obligation outstanding approximates fair value.

The carrying value of the Company’s Convertible Notes are at face value less unamortized debt discount and issuance costs. The estimated fair values of
the Convertible Notes, which the Company has classified as Level 2 financial instruments, were determined based on quoted bid prices of the Convertible
Notes on the last trading day of each reporting period. At June 30, 2020, the fair value of the Convertible Notes was $242.5 million and is presented for
required disclosure purposes only. For further information on the Convertible Notes, see Note 6. — Debt.
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9. Net (loss) income per share

Basic (loss) income per share attributable to common stockholders is computed using the weighted average number of shares of common stock outstanding
for the period, excluding stock options and restricted stock units (“RSUs”). Diluted (loss) income per share attributable to common stockholders is based
upon the weighted average number of shares of common stock outstanding for the period and potentially dilutive common shares, including the effect of
stock options and RSUs under the treasury stock method. The following table sets forth the computation of the numerators and denominators used in the
basic and diluted (loss) income per share amounts (in thousands, except per share data):

Numerator:
Net (loss) income
Denominator:
Denominator for basic (loss) income per share—
weighted average shares
Effect of dilutive securities, stock options and RSUs
Denominator for dilutive (loss) income per share
Net (loss) income per share attributable to common
stockholders, basic
Net (loss) income per share attributable to common
stockholders, diluted

Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019
$ (10,223) $ (3,120) $ 4,193) $ 9,899
72,999 71,373 72,811 71,081
_ _ — 5,936
72,999 71,373 72,811 77,017
$ (0.14) $ (0.04) $ (0.06) $ 0.14
$ (0.14) $ (0.04) $ (0.06) $ 0.13

The computation of diluted (loss) income per share does not include shares that are anti-dilutive under the treasury stock method because their exercise
prices are higher than the average fair value of the Company’s stock during the period or due to a net loss in the period. For each of the three and six
months ended June 30, 2020, there were 4.5 million anti-dilutive stock options excluded from the computation of (loss) income per share. For the three
months ended June 30, 2019, there were 5.6 million anti-dilutive stock options excluded from the computation of (loss) income per share. For the six
months ended June 30, 2019, there were no anti-dilutive shares excluded from the computation of income per share.

The Company expects to settle the principal amount of the Convertible Notes in cash, and therefore, the Company uses the treasury stock method for
calculating any potential dilutive effect of the Conversion Option on diluted net income per share, if applicable. The Conversion Option will have a dilutive
impact on net income per share of common stock when the average market price of the Company’s Class A common stock for a given period exceeds the
conversion price of the Convertible Notes of $46.50 per share. During the three and six months ended June 30, 2020, the Company's weighted average

common stock price was below the conversion price of the Convertible Notes.

10. Stock-based compensation
2001 stock-based compensation plans

Nonqualified stock option plan

In 2001, the Company established the Nonqualified Stock Option Plan (“NSO Plan”) under which 3,246,119 stock options with an exercise price of
$0.000025 remain outstanding at June 30, 2020. The NSO Plan was terminated in 2003. Stock options under the NSO plan were immediately vested and
have a contractual term of 35 years from the date of grant. The outstanding awards will continue to be governed by their existing terms under the NSO

Plan. The NSO Plan is accounted for as an equity plan.

The following table summarizes the stock option activity under the NSO Plan for the period:

Outstanding at January 1, 2020
Exercised
Forfeited
Outstanding and exercisable at June 30, 2020

Weighted
Weighted average
average remaining Aggregate
Number of exercise price contractual term intrinsic value
options per share (years) (in millions)
3,557,436 $ 0.000025 170 $ 127.8
(311,317) $ 0.000025
_ 3246,119 $ 0.000025 165 $ 129.0
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The total intrinsic value of the NSO Plan stock options exercised during the six months ended June 30, 2020, was $10.4 million.

Incentive and nonqualified stock-based plan

Also in 2001, the Company established the Incentive and Nonqualified Stock-based Plan (“ISO Plan”) which was terminated in 2011 and was authorized to
issue nonqualified stock options (“NQSO”) and incentive stock options (“ISO”) covering 11,153,872 shares of Class A common stock. The NQSO grants
could be issued at less than the fair market value at date of grant under the terms of the ISO Plan, while ISO grants were issued at a price equal to or greater
than the fair market value at date of grant. Options generally vested over a two to three-year period. All options have a contractual term of ten years from
the date of grant.

The following table summarizes the stock option activity under the 2001 stock-based compensation plans for the period:

‘Weighted
Weighted average
average remaining Aggregate
Number of exercise price contractual intrinsic value
options per share term (years) (in millions)
Outstanding at January 1, 2020 103,000 $ 0.64 1.0 $ 3.6
Exercised (65,500) $ 0.64
Forfeited — —
Outstanding and exercisable at June 30, 2020 37,500 $ 0.64 05 $ 1.5

The total intrinsic value of the ISO Plan stock options exercised during the six months ended June 30, 2020, was $1.9 million.

2012 stock-based compensation plans

During 2012, the Company established the 2012 Incentive and Nonqualified Stock Option Plan (“2012 Plan”) which permits the issuance of 5,200,000
shares of Class A common stock for the grant of nonqualified stock options and incentive stock options for management, other employees, and board
members of the Company. The options are issued at a price equal to or greater than fair market value at date of grant. All options have a contractual term of
10 years from date of grant.

The 2012 Plan is accounted for as an equity plan. For those options expected to vest, compensation expense is recognized on a straight-line basis over a
four-year period, the total requisite service period of the awards. Total compensation cost related to nonvested awards not yet recognized as of June 30,

2020, totaled $0.3 million, and is expected to be recognized over a weighted average period of 0.9 years.

The following table summarizes the stock option activity under the 2012 Plan for the period:

Weighted
Weighted average
average remaining Aggregate
Number of exercise price contractual term intrinsic value
options per share (years) (in millions)
Outstanding at January 1, 2020 1,183,817 $ 4.23 6.1
Granted — —
Exercised (116,968) $ 3.79
Forfeited (7,100) $ 4.56
Outstanding at June 30, 2020 1,059,749 $ 4.28 5.6
Exercisable at June 30, 2020 925,859 $ 4.15 55 §% 33.0

The total intrinsic value of the 2012 Plan stock options exercised during the six months ended June 30, 2020, was $3.9 million.
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2017 stock-based compensation plan

In 2017, the Company’s board of directors adopted the 2017 Equity Incentive Plan (“2017 Plan”), which was approved by the Company’s stockholders.
The 2017 Plan provides for the grant of incentive stock options to the Company’s employees and any parent and subsidiary corporations’ employees, and
for the grant of nonstatutory stock options, stock appreciation rights, restricted stock, restricted stock units, performance units, performance shares, other
cash-based awards and other stock-based awards to the Company’s employees, directors and consultants and the Company’s parent, subsidiary, and affiliate
corporations’ employees and consultants. As of January 1, 2020, the 2017 Plan had 10,277,034 authorized shares of the Company’s Class A common stock
reserved for issuance.

The following table summarizes the restricted stock units, or RSUs, awarded under the 2017 Plan for the period:

Number of RSUs
Outstanding at January 1, 2020 781,301
Granted 565,723
Vested (193,684)
Forfeited (16,313)
Outstanding at June 30, 2020 1,137,027

The weighted average grant date fair value of the RSUs was $33.73 and the RSUs generally vest in four equal annual installments. Total compensation cost
related to nonvested awards not yet recognized as of June 30, 2020, totaled $62.9 million, and is expected to be recognized over a weighted average period
of approximately three years.

The following table summarizes the stock option activity under the 2017 Plan for the period:

Weighted average
Weighted average remaining Aggregate
Number of exercise price contractual term intrinsic value
options per share (years) (in millions)
Outstanding at January 1, 2020 20,000 $ 38.11 9.2
Granted 2,121,454 $ 39.48
Exercised — % —
Forfeited (3,472) $ 38.38
Outstanding at June 30, 2020 2,137,982 $ 39.48 9.9
Exercisable at June 30, 2020 5158 $ 37.84 85 $ 0.01

In addition to the stock options granted above, the Company expects to grant an additional 2.0 million stock options on December 2, 2020, with an exercise
price reflecting the fair value on that date. Recipients of the December 2, 2020, deferred stock option award must be employed on that date in order to
receive the grant. The Company has concluded that the grant date for this deferred award is December 2, 2020, and this grant will not be reflected in the
table above until the fourth quarter of 2020.

The Company measures the fair value of its equity awards on the date of grant using the Black-Scholes option pricing model. This valuation model requires

the Company to make certain estimates and assumptions, including assumptions related to the expected price volatility of the Company’s stock, the period
under which the options will be outstanding, the rate of return on risk-free investments, and the expected dividend yield for the Company’s stock.

The fair values of the Company’s stock options granted during the six months ended June 30, 2020, were estimated using the following assumptions:

2020 grants
Weighted average grant date fair value per share $38.11 - 39.82
Expected volatility 35-42%
Expected term (in years) 6.25
Risk-free interest rate 0.46 - 1.80%
Expected dividend yield 0%
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These assumptions and estimates are as follows:

*  Fair Value of Common Stock. The Company used the publicly quoted price as reported on the Nasdaq Global Select Market as the fair value of
its common stock.

*  Expected Term. The Company used the simplified method to determine the expected term.

*  Risk-Free Interest Rate. The Company based the risk-free interest rate on U.S. Treasury zero-coupon yield curves with a remaining term equal to
the expected term of the option.

e Expected Volatility. As the Company does not have an extensive trading history for its common stock, the expected volatility was derived using
the historical volatility of the returns of comparable publicly traded companies combined with the brief trading history of the Company’s
common stock.

Stock-based compensation expense

The stock-based compensation expense was recorded as follows (in thousands):

Three Months Ended June 30, Six Months Ended June 30,

2020 2019 2020 2019
Cost of revenue — software $ 552 $ 279 $ 918 $ 343
Research and development 1,830 579 3,258 937
Sales and marketing 1,273 475 2,000 937
General and administrative 879 747 1,529 1,075
Total stock-based compensation expense $ 4534 $ 2,080 $ 7,705 $ 3,292

11. Income taxes

At the end of each interim period, the Company makes its best estimate of the annual expected effective income tax rate and applies that rate to its ordinary
year-to-date income (loss) before income taxes. The income tax provision or benefit related to unusual or infrequent items, if applicable, that will be
separately reported or reported net of their related tax effects are individually computed and recognized in the interim period in which those items occur. In
addition, the effect of changes in enacted tax laws or rates, tax status, judgment on the realizability of a beginning-of-the-year deferred tax asset in future
years or income tax contingencies is recognized in the interim period in which the change occurs.

The computation of the annual expected effective income tax rate at each interim period requires certain estimates and assumptions including, but not
limited to, the expected income (loss) before income taxes for the year, projections of the proportion of income (and/or loss) earned and taxed in respective
tax jurisdictions, including applicable foreign taxes withheld at the source, permanent and temporary differences, and the likelihood of the realizability of
deferred tax assets generated in the current year. Jurisdictions with a projected loss for the year or a year-to-date loss for which no tax benefit can be
recognized due to a valuation allowance are excluded from the estimated annual effective tax rate. The impact of such an exclusion could result in a higher
or lower effective tax rate during a particular quarter, based upon the composition and timing of actual earnings compared to annual projections. The
estimates used to compute the provision or benefit for income taxes may change as new events occur, additional information is obtained or the Company’s
tax environment changes. To the extent that the expected annual effective income tax rate changes, the effect of the change on prior interim periods is
included in the income tax provision in the period in which the change in estimate occurs.

The Company’s income tax expense and effective tax rate for the three and six months ended June 30, 2020 and 2019, were as follows (in thousands,
except percentages):

Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019
Income tax expense $ 2,768 $ a67) $ 7,420 $ 3,921
Effective tax rate (37%) 5% 230% 28%
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The tax rate is affected by the Company being a U.S. resident taxpayer, the tax rates in the U.S. and other jurisdictions in which the Company operates, the
relative amount of income earned by jurisdiction and the relative amount of losses or income for which no benefit or expense is recognized due to a
valuation allowance. The Company’s effective tax rate for the six months ended June 30, 2020 and 2019, also includes net discrete expense of $3.7 million
and net discrete benefit of $1.2 million, respectively, primarily related to changes in reserves, changes in accruals for unremitted earnings and other
adjustments.

On March 27, 2020, the Coronavirus Aid, Relief, and Economic Security Act (“CARES Act”) was enacted in response to COVID-19. The CARES Act,
among other things, permits NOL carryovers and carrybacks to offset 100% of taxable income for taxable years beginning before 2021. In addition, the
CARES Act allows NOLs incurred in 2018, 2019, and 2020 to be carried back to each of the five preceding taxable years to generate a refund of previously
paid income taxes. The CARES Act also provides a temporary relaxation of the limitation (reflected in section 163(j) of the Internal Revenue Code) on
business interest expense deductions to 50% of adjusted taxable income for tax years beginning in 2019 and 2020, and an election to use 2019 adjusted
taxable income for tax years beginning in 2020. The Company is currently evaluating the impact of the CARES Act, but at present does not expect that the
NOL carryback provision of the CARES Act would result in a material tax benefit. The Company also does not expect the relaxation of section 163(j)
provisions to have a material tax benefit since the Company is expected to be in a net interest income position. In addition, the Company has evaluated the
COVID-19 related legislation globally and does not expect the legislation to have a material tax impact on the Company. Further, on July 23, 2020, the
Department of Treasury published final regulations under the global intangible low-taxed income and Subpart F provisions of the Internal Revenue Code
regarding the treatment of income that is subject to a high rate of foreign tax (“high-tax exclusion”). These regulations, among other things, permit U.S.
shareholders of foreign corporations to make an election for a controlled foreign corporation to exclude from subpart F income any item of income received
by the controlled foreign corporation if that income is subject to an effective tax rate greater than 90% of the maximum U.S. corporate income tax rate of
21%. The Company is in the process of evaluating the impact of these regulations and has not determined if an election should be made to avail the high-
tax exclusion for tax years beginning January 1, 2018 or later.

12. Accumulated other comprehensive loss

The components of accumulated other comprehensive loss were as follows (in thousands):

Foreign currency Retirement related
translation benefit plans Total

Balance at January 1, 2020 $ (6,928) $ (2,600) $ (9,528)

Other comprehensive (loss) income before reclassification (5,018) 81 (4,937)

Amounts reclassified from accumulated other comprehensive loss — 87 87

Tax effects — — —

Other comprehensive (loss) income (5,018) 168 (4,850)
Balance at June 30, 2020 $ (11,946) $ (2,432) % (14,378)
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13. Commitments and contingencies
Swedish Tax Litigation

The Swedish Tax Authorities, or STA, assessed tax (net of utilization of tax attributes), penalties and interest in the amount of $6.2 million related to the
acquisition of Panopticon AB by Datawatch Corporation, in 2013 for the years 2013, 2014 and 2015. The STA, upon auditing the acquisition transaction,
reached a conclusion that post acquisition, certain assets were removed from Sweden, triggering the tax obligation. The STA is also of the opinion that
some services related to product development provided to the new parent company in the U.S. were performed by Panopticon AB at a price below market
price triggering tax obligations. Datawatch contested the findings by the STA throughout the audit process including contesting the STA position in the first
level of administrative courts. On May 29, 2019, the Administrative Court issued its ruling in favor of Datawatch AB. On July 4, 2019, the STA filed an
appeal of the Administrative Court ruling with the Administrative Court of Appeal in Stockholm, effectively continuing to assert that the assessments are in
fact appropriate. After relevant submissions by the Company and the STA, the Court of Appeals held a hearing on February 20, 2020. On March 27, 2020,
the Court of Appeals issued its finding in favor of the STA. Pursuant to requirements in Sweden, the Company paid the assessed tax, penalties and interest
on April 24, 2020. The Company, in accordance with its right to appeal the ruling to the Administrative Supreme Court of Sweden, filed an appeal of the
Court of Appeals ruling citing specific grounds for reconsideration. Whether the Administrative Supreme Court will agree to hear the appeal is unknown at
present. Further, even if the Administrative Supreme Court agrees to hear the appeal, there is no assurance that it will rule in favor of the Company.

Other legal proceedings

From time to time, the Company may be subject to legal proceedings and claims in the ordinary course of business. The Company has received, and may in
the future continue to receive, claims from third parties asserting, among other things, infringement of their intellectual property rights. Future litigation
may be necessary to defend the Company, its partners and its customers by determining the scope, enforceability and validity of third party proprietary
rights, or to establish and enforce the Company’s proprietary rights. The results of any current or future litigation cannot be predicted with certainty and
regardless of the outcome, litigation can have an adverse impact on the Company because of defense and settlement costs, diversion of management
resources and other factors.

14. Segment information

The Company defines its operating segments as components of its business where separate financial information is available and used by the chief
operating decision maker (“CODM?”) in deciding how to allocate resources to its segments and in assessing performance. The Company’s CODM is its
Chief Executive Officer.

The Company has identified two reportable segments for financial reporting purposes: Software and Client Engineering Services, or “CES”. The primary
measure of segment operating performance is Adjusted EBITDA, which is defined as net income (loss) adjusted for income tax expense (benefit), interest
expense, interest income and other, depreciation and amortization, stock-based compensation expense, restructuring charges, asset impairment charges and
other special items as determined by management. Adjusted EBITDA includes an allocation of corporate headquarters costs.

The Software reportable segment derives revenue from the sale and lease of licenses for software products focused on the development and application of

simulation technology to synthesize and optimize designs, processes and decisions for improved business performance. The Software segment also derives
revenue from software support, upgrades, training and consulting services focused on product design and development expertise and analysis support from
the component level up to complete product engineering at any stage of the lifecycle. To a much lesser extent, the Software segment also includes revenue
from the sale of hardware products, primarily as a result of prior business acquisitions.

The Client Engineering Services reportable segment provides support to its customers with long-term ongoing product design and development expertise in
its market segments of Solvers & Optimization, Modeling & Visualization, Industrial and Concept Design, and high performance computing. The
Company hires simulation specialists, industrial designers, design engineers, materials experts, development and test specialists, manufacturing engineers
and information technology specialists for placement at customer sites for specific customer-directed assignments.

The “All other” represents innovative services and products, including toggled®, the Company’s LED lighting business. toggled® is focused on developing
and selling next-generation solid state lighting technology along with communication and control protocols based on intellectual property for the direct
replacement of fluorescent light tubes with LED lamps, and for control of LED lighting. Other businesses combined within Other include the Company’s
WEYYV business, which ceased operations in the third quarter of 2019, and potential services and product concepts that are still in their development stages.
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Inter-segment sales are not significant for any period presented. The CODM does not review asset information by segment when assessing performance,
therefore, no asset information is provided for reportable segments. The accounting policies of the segments are the same as those described in Note 1 —
Organization and summary of significant accounting policies.

The following tables are in thousands:

Three months ended June 30, 2020 Software CES All other Total
Revenue $ 87,277 $ 9,640 $ 1,644 $ 98,561
Adjusted EBITDA $ 5102 $ 977 % (330) $ 5,749
Three months June 30, 2019 Software CES All other Total
Revenue $ 92,315 $ 12,412 $ 2,046 $ 106,773
Adjusted EBITDA $ 5207 $ 1,467 $ (1,509) $ 5,165
Six months ended June 30, 2020 Software CES All other Total
Revenue $ 202,654 $ 23,518 $ 3852 $ 230,024
Adjusted EBITDA $ 25,566 $ 2,479  $ (624) $ 27,421
Six months ended June 30, 2019 Software CES All other Total
Revenue $ 205,378 % 24,462 $ 4792 $ 234,632
Adjusted EBITDA $ 29,249 $ 2573  $ (2,673) $ 29,149
Three Months Ended June 30, Six Months Ended June 30,
2020 2019 2020 2019
Reconciliation of Adjusted EBITDA to U.S. GAAP income before income
taxes:
Adjusted EBITDA $ 5749 $ 5165 $ 27,421 $ 29,149
Stock-based compensation expense (4,534) (2,080) (7,705) (3,292)
Interest expense (2,843) (590) (5,656) (860)
Interest income and other (1) (194) (508) 460 (709)
Depreciation and amortization (5,633) (5,274) (11,293) (10,468)
(Loss) income before income taxes $ (7,455) $ (3,287) $ 3,227  $ 13,820

(1) Includes $0.6 million of severance expense for the three and six months ended June 30, 2020. Includes $0.8 million and $1.0 million of impairment charges for royalty contracts for the
three and six months ended June 30, 2019, respectively.
15. Subsequent events

In July 2020, the Company acquired all of the outstanding capital stock of S&Wise Co., Ltd., a Korean corporation (“S&Wise”). S&Wise is a leading
provider of polyurethane foaming simulation. The S&Wise solver and technology complements the Company’s existing manufacturing simulation offerings
including casting, forming, mold-filling, extrusion, and additive manufacturing.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our consolidated financial
statements and related notes included elsewhere in this quarterly report and with our audited consolidated financial statements (and notes thereto) for the
year ended December 31, 2019, included in our Annual Report on Form 10-K filed with the SEC. This discussion contains forward-looking statements that
involve risks and uncertainties. Our actual results could differ materially from those discussed below. All statements in this quarterly report regarding the
future impact of COVID-19 are forward-looking in nature and thus subject to the safe harbor provisions described below.

CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This quarterly report on Form 10-Q contains forward-looking statements made pursuant to the safe harbor provisions of the Private Securities Litigation
Reform Act of 1995 under Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended.
Forward-looking statements include statements with respect to our beliefs, plans, objectives, goals, expectations, anticipations, assumptions, estimates,
intentions and future performance, and involve known and unknown risks, uncertainties and other factors, which may be beyond our control, and which
may cause our actual results, performance or achievements to be materially different from future results, performance or achievements expressed or implied
by such forward-looking statements. All statements other than statements of historical fact are statements that could be forward-looking statements. You
can identify these forward-looking statements through our use of words such as “may,” “can,” “anticipate,” “assume,” “should,” “indicate,” “would,”
“believe,” “contemplate,” “expect,” “seek,” “estimate,” “continue,” “plan,” “point to,” “project,” “predict,” “could,” “intend,” “target,” “potential” and
other similar words and expressions of the future.
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There are a number of important factors that could cause the actual results to differ materially from those expressed in any forward-looking statement made
by us. These factors include, but are not limited to:

. our ability and the time it takes to acquire new customers;

. reduced spending on product design and development activities by our customers;

. our ability to successfully renew our outstanding software licenses;

. our ability to maintain or protect our intellectual property;

. our ability to retain key executive members;

. our ability to internally develop new software products, inventions and intellectual property;

. our ability to successfully integrate and realize the benefits of our past or future strategic acquisitions or investments;

. demand for our software by customers other than simulation engineering specialists and in additional industry verticals;

. acceptance of our business model by investors;

. our susceptibility to factors affecting the automotive, aerospace and financial services industries where we derive a substantial portion of our
revenues;

. the accuracy of our estimates regarding expenses and capital requirements;

. our susceptibility to foreign currency risks that arise because of our substantial international operations;

. the significant quarterly fluctuations of our results; and

. the uncertain effect of COVID-19 or other future pandemics or events on our business, operating results and financial condition, including

disruption to our customers, our employees, the global economy and financial markets.
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The foregoing does not represent an exhaustive list of matters that may be covered by the forward-looking statements contained herein or risk factors that
we are faced with that may cause our actual results to differ from those anticipated in our forward-looking statements. For additional risks which could
adversely impact our business and financial performance please see “Risk Factors” in our Annual Report on Form 10-K for the year ended December 31,
2019, which was filed with the SEC, on March 2, 2020, and in Item 1A, Part II of this Quarterly Report on Form 10-Q and other information appearing
elsewhere in our Annual Report on Form 10-K, this report on Form 10-Q and our other filings with the SEC.

All forward-looking statements are expressly qualified in their entirety by this cautionary notice. You are cautioned not to place undue reliance on any
forward-looking statements, which speak only as of the date of this report or the date of the document incorporated by reference into this report. We have
no obligation, and expressly disclaim any obligation, to update, revise or correct any of the forward-looking statements, whether as a result of new
information, future events or otherwise. We have expressed our expectations, beliefs and projections in good faith, and we believe they have a reasonable
basis. However, we cannot assure you that our expectations, beliefs or projections will result or be achieved or accomplished.

Overview

We are a global technology company providing software and cloud solutions in the areas of product development, high performance computing, and data
analytics. We enable organizations across broad industry segments to compete more effectively in a connected world while creating a more sustainable
future.

Our simulation-driven approach to innovation is powered by our broad portfolio of high-fidelity and high-performance physics solvers. Our integrated suite
of software optimizes design performance across multiple disciplines encompassing structures, motion, fluids, thermal management, electromagnetics,
system modeling, and embedded systems, while also providing data analytics and true-to-life visualization and rendering. Our high performance computing
solutions maximize the efficient utilization of complex compute resources and streamline the workflow management of compute-intensive tasks for
applications including data analytics, modeling and simulation, and visualization. Our data analytics products include data preparation, data science and
visualization solutions that fuel engineering, scientific, and business decisions.

Altair’s software products represent a comprehensive, open architecture solution for simulation, data analytics and cloud computing to empower decision
making for improved product development, manufacturing, energy management and exploration, financial services, health care, and retail operations. We
believe our products offer a comprehensive set of technologies to design and optimize high performance, efficient, innovative and sustainable products and
processes in an increasingly connected world. Our products are categorized by:

. Design, Modeling & Visualization;

. Physics Simulation;

. Data Analytics;

. High Performance Computing; and

. Internet of Things, or IoT.
Altair also provides Client Engineering Services, or CES, to support our customers with long-term ongoing expertise. This has the benefit of embedding us
within customers, deepening our understanding of their processes, and allowing us to more quickly perceive trends in the overall market. Our presence at

our customers’ sites (currently substantially limited to remote presence in response to COVID-19) helps us to better tailor our software products’ research
and development, or R&D, and sales initiatives.

Impact of COVID-19

In March 2020, The World Health Organization declared the outbreak of COVID-19 a pandemic, and a public health emergency of international concern.
The global spread of COVID-19 has created significant volatility and uncertainty. Such conditions are expected to continue to persist. To limit the spread of
COVID-19, governments have taken various actions from time to time including the issuance of travel restrictions, complete or partial prohibitions of non-
essential activities, restrictions or shutdowns of non-essential businesses, stay-at-home orders and social distancing guidelines. Some of these actions have
varied from initial responses, pivoting between full or complete to partial or limited restrictions depending upon local or regional conditions. Accordingly,
many businesses have adjusted to these actions by reducing or suspending operating or other activities. This has negatively impacted several of the markets
we serve, including the automotive and aerospace markets.
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The ensuing discussion is provided to summarize the impacts of COVID-19 upon the Company, inclusive of some of the principal measures undertaken by
the Company to date to respond to the pandemic. It is difficult to predict with any level of precision the broad effects of COVID-19 on specific industries or
individual companies. Locally or regionally imposed restrictions in concert with the duration of pandemic conditions may create disparate impacts across
the globe, including the primary countries or regions in which the Company and its customers operate.

The uncertain impact from the rapidly changing market and economic conditions due to COVID-19 has disrupted the business of many of our customers
and partners. These disruptions have had an adverse effect on our business and consolidated results of operations and could impact our financial condition
in the future. For example, a negative impact on our customers may cause them to request extended payment terms, delayed invoicing, higher discounts,
lower renewal amounts or cancelations, and a reduction in demand for software related and client engineering services. These actions could have a negative
impact on our financial results and liquidity. While adjustments in costs have been undertaken to mitigate the potential loss of revenue, including through
the reduction in use of outside contractors and furloughing those employees associated with client engineering services for whom their associated customer
contracts were interrupted or terminated, we believe that it is important on a long term basis to retain much of the deeply technical and specialized
engineering resources typically engaged in providing software related services.

We have adopted several measures in response to COVID-19 adhering to local and regional restrictions, including instructing employees to work from
home, adjusting our expenses and cash flow to correlate with potential declines in billings and cash collections from customers, shifting certain of our
customer events to online-only webcasts and restricting non-critical business travel by our employees. Historically, a portion of field sales, professional
services and other activities were conducted in person. Currently, because of travel restrictions related to COVID-19, substantially all of our sales,
professional services and other activities are being conducted virtually. We have developed contingency plans to reduce costs further if the current situation
changes. We continue to actively monitor business conditions and government mandates related to COVID-19 and may take further actions that alter our
business operations as may be required by federal, state or local authorities or that we determine are in the best interests of our associates, customers,
suppliers and shareholders.

Throughout this period, our response is focused on maintaining the health and safety of our employees, customers, and partners. We are committed to, and
we believe we are capable of continuing to provide the same excellent level of service and technical support for our customers during these uncertain times.
Our team is comfortable and highly experienced with remote collaboration, as it is a normal part of our global culture. During this crisis, customers
working remotely can move their existing licenses from their on-premise servers to servers utilizing hosted Altair Units, or request temporary term-based
software licenses for increased productivity and security. We are also providing access to an increased number of online training, marketing and sales
resources.

We have almost entirely converted our business to being capable of operating nearly 100% “virtual” as required under COVID-19 restrictions, leveraging
our global technology infrastructure. While we are capable of sustained operations primarily in a virtual environment, we expect that we will gradually
resume normal operations, when permitted, based on local conditions and restrictions, with the primary focus of preserving employee welfare, while
continuing to support customers. We have undertaken many measures to manage ongoing operating expenses given the uncertainties with the COVID-19
environment. Specifically, we have introduced temporary wage reductions, or other measures, in accordance with local labor laws and regulations, to
reduce near term compensation costs. We have, where possible, negotiated reductions in costs for consultants, professional and advisory fees, and other
costs. Given global travel restrictions, we have substantially reduced expenses for travel related costs while many sales and marketing activities have
reverted to being virtualized, further reducing certain expenditures on a net basis.

COVID-19 restrictions have begun to ease in certain jurisdictions, and we have been able to re-open offices in certain countries. On the other hand, certain
jurisdictions that eased restrictions have subsequently heightened their restrictions. We have taken proactive steps to protect the health and safety of our
employees, customers, and partners, preparing our offices for a safe return in compliance with local and regional regulations and requirements enacting
rigorous safety measures, including employee training and self-monitoring for symptoms of COVID-19. Adhering to local and regional requirements, these
measures include a combination of the taking of all employee temperatures upon reporting to work, encouraging employees to continue to work from
home, implementing social distancing protocols, maintaining suspension of travel, instituting facility protocols and cleaning guidelines, establishing hand
sanitizer stations, disinfecting workspaces, and requiring the wearing of masks with respect to those employees who must be physically present in their
workplace. In the event an employee contracts the virus and tests positive for COVID-19, we have mandated quarantining and have instructed employees
not to return to work until such time that they have been cleared to do so. We expect to continue to practice these measures until we determine that COVID-
19 is adequately contained for purposes of our business, and we may take further actions as government authorities require or recommend or as we
determine to be in the best interests of our employees, customers, and partners.
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We derive a significant portion of our revenue from international operations, which are primarily conducted in foreign currencies. The value of the U.S.
dollar has fluctuated in comparison to certain foreign currencies, including in Europe, driven by COVID-19 events and news. Since we have substantial
international operations that arise from our normal business operations, our financial results in 2020 are expected to be impacted by COVID-19 driven
variations in foreign currency exchange rates, apart from the traditional elements that underly foreign currency exchange rate changes.

We have performed an assessment of certain tangible and intangible assets to determine whether events or changes in circumstances caused by the COVID-
19 pandemic resulted in indicators of impairment as of June 30, 2020. Based on present expectations, we determined that it is not more likely than not that
indicators of impairment existed as of June 30, 2020. Notwithstanding this conclusion, if business conditions were to deteriorate in a significant manner or
for an extended duration within our customer base, the likelihood of impairment would increase, and we would again assess whether events or changes in
circumstances indicate that an asset impairment that is more likely than not exists. Specifically, certain non-amortizing intangible assets from recent
acquisitions valued on the basis of short-term forecasts of revenue will be re-assessed for indicators of impairment and it is possible that an impairment
charge will be reflected in the future should COVID-19 business conditions worsen or extend substantially in duration.

As reflected in our period to period analysis below, we believe the emergence of COVID-19 has negatively affected our results of operations. COVID-19’s
impact on some of our customers has primarily contributed to the decrease in revenue for software related and client engineering services. Our software
product revenue has been affected by elongated sales cycles, greater challenges in securing renewals, as well as new and expansion business. While we
continue to robustly engage with our customers, primarily virtually, to mitigate the uncertain extent of the negative impact of COVID-19 on our customers,
our ability to attract, serve, retain or expand customers will continue to be uncertain. Existing and potential customers may choose to reduce or delay
technology spending in response to COVID-19, or attempt to renegotiate contracts and obtain concessions, which may materially and negatively impact our
operating results, financial condition and prospects. In certain cases, we provided longer than normal payment terms to certain of our customers; however,
the terms are less than one year, and we do not expect this to materially affect our consolidated financial statements. We are unable to accurately predict the
full impact that COVID-19 will have due to numerous uncertainties, including the full scope of the disease, the duration of the initial outbreak, the number
and intensity of subsequent waves of infections, actions that may be taken by governmental authorities, the impact to the businesses of our customers and
partners, the development of treatments and vaccines, and other factors identified in Part II, Item 1A “Risk Factors” in this Form 10-Q. Even after the
COVID-19 pandemic has subsided, we may experience material adverse impacts to our business as a result of any economic recession or depression that
has occurred or may occur in the future. We will continue to evaluate the nature and extent of the impact to our business, consolidated results of operations,
and financial condition.

Factors Affecting our Performance

We believe that our future success will depend on many factors, including those described below. While these areas present significant opportunity, they
also present risks that we must manage to achieve successful results. If we are unable to address these challenges, our business, operating results and
prospects could be harmed. Please see “Risk Factors” in our Annual Report on Form 10-K for the year ended December 31, 2019, as filed with the SEC on
March 2, 2020, and in Part II, Item 1A of this Quarterly Report on Form 10-Q.

Seasonality and quarterly results

Our billings have historically been highest in the first and fourth quarters of any calendar year and may vary in future quarters. The timing of recording
billings and the corresponding effect on our cash flows may vary due to the seasonality of the purchasing and payment patterns of our customers. In
addition, the timing of the recognition of revenue, the amount and timing of operating expenses, including employee compensation, sales and marketing
activities, and capital expenditures, may vary from quarter-to-quarter which may cause our reported results to fluctuate significantly. In addition, we may
choose to grow our business for the long-term rather than to optimize for profitability or cash flows for a particular shorter-term period. This seasonality or
the occurrence of any of the factors above may cause our results of operations to vary and our financial statements may not fully reflect the underlying
performance of our business.

Integration of recent acquisitions

We believe that our recent and prior acquisitions result in certain benefits, including expanding our portfolio of software and products and enabling us to
better serve our customer’s requests for data intelligence and simulation technology. However, to realize some of these anticipated benefits, the acquired
businesses must be successfully integrated. The success of these acquisitions will depend in part on our ability to realize these anticipated benefits. We may
fail to realize the anticipated benefits of these acquisitions for a variety of reasons.
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Foreign currency fluctuations

Because of our substantial international operations, we are exposed to foreign currency risks that arise from our normal business operations, including in
connection with our transactions that are denominated in foreign currencies, including the Euro, British Pound Sterling, Indian Rupee, Japanese Yen, and
Chinese Yuan. To present the changes in our underlying business without regard to the impact of currency fluctuations, we evaluate certain of our operating
results both on an as reported basis, as well as on a constant currency basis.

Constant currency amounts exclude the effect of foreign currency fluctuations on our reported results. Our comparative financial results were impacted by
fluctuations in the value of the United States dollar relative to other currencies during the three and six months ended June 30, 2020, as compared to the
three and six months ended June 30, 2019. To present this information, the results for 2020 for entities whose functional currency is a currency other than
the United States dollar were converted to United States dollars at rates that were in effect for 2019. These adjusted amounts are then compared to our
current period reported amounts to provide operationally driven variances in our results.

The effects of currency fluctuations on our Revenue, Net income, Adjusted EBITDA and Billings, are reflected in the table below. Amounts in brackets
indicate a net adverse impact from currency fluctuations.

Three Months Ended Six Months Ended
(in thousands) June 30, 2020 June 30, 2020
Revenue $ (1,471) $ (3,071)
Net income $ 1 $ (345)
Adjusted EBITDA $ 7) $ (316)
Billings $ (1,152) $ (4,046)

Expanded use of our software applications

Our ability to grow our revenue is affected, in part, by the pace at which our customers continue to expand their use of our design, simulation, optimization
and analysis applications, our suite of data intelligence products and the degree to which prospective customers realize the benefit of using our software
applications. To grow our presence within our customers and attract new customers, we devote substantial sales and marketing resources to drive increased
adoption across our existing customers and encourage new customers to commence using our software. As a result of this “land and expand” business
model, we expect to generate additional revenue from our current and future customer base. To the extent our sales and marketing efforts do not translate
into customer retention or expansion, or if we do not allocate those expenses efficiently, our financial performance may be adversely affected. Therefore,
our financial performance will depend in part on the degree to which our “land and expand” strategies are successful.

Altair Units

In July 2020, we introduced Altair Units, our new, unified licensing system that gives access to every Altair product and the power to solve on any scale.
The new model delivers enhanced inclusivity at various price points and will allow customers to maximize their software value.

Investments for growth

We have made and plan to continue to make investments for long-term growth, including investments in our ongoing research and development activities
seeking to create new software and to enhance our existing applications to address emerging technology trends and additional customer needs. Generally,
the development of new or improved applications in our software can result in the expansion of our user base within an organization and a potential
increase in revenue over time, although the expenditures associated with such developments may adversely affect our performance in the near term. We
intend to continue to invest resources in sales and marketing, by further expanding our sales teams and increasing our marketing activities. Our ability to
continue to grow revenue from our current and potential customer base is dependent, in part, upon the success of our current and future research and
development and sales and marketing activities.
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Business Segments
We have identified two reportable segments: Software and Client Engineering Services:

. Software —OQOur Software segment includes software and software related services. The software component of this segment includes our
portfolio of software products including our solvers and optimization technology products, modeling and visualization tools, data analytics
and analysis products, high performance computing, software applications and hardware products, IoT platform and analytics tools as well as
support and the complementary software products we offer through our Altair Partner Alliance, or APA. The APA includes technologies
ranging from computational fluid dynamics and fatigue to manufacturing process simulation and cost estimation. The software related
services component of this segment includes consulting, implementation services, and training focused on product design and development
expertise and analysis from the component level up to complete product engineering at any stage of the lifecycle.

. Client Engineering Services —Our client engineering services, or CES, segment provides client engineering services to support our
customers with long-term, ongoing expertise. We operate our CES business by hiring engineers and data scientists for placement at a
customer site for specific customer-directed assignments. We employ and pay them only for the duration of the placement.

Our other businesses which do not meet the criteria to be separate reportable segments are combined and reported as “Other” which represents innovative
services and products, including toggled, our LED lighting business. toggled is focused on developing and selling next-generation solid state lighting
technology along with communication and control protocols based on our intellectual property for the direct replacement of fluorescent light tubes with
LED lamps. Other businesses combined within Other include our WEY'V business, which ceased operations in the third quarter of 2019, and potential
services and product concepts that are still in development stages.

For additional information about our reportable segments and other businesses, see Note 14 in the Notes to consolidated financial statements in Item 1, Part
I of this Quarterly Report on Form 10-Q.
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Results of operations

Comparison of the three and six months ended June 30, 2020 and 2019

The following table sets forth the results of operations and the period-over-period percentage change in certain financial data for the three and six months

ended June 30, 2020 and 2019:

(in thousands)
Revenue:
Software
Software related services
Total software and related services
Client engineering services
Other
Total revenue
Cost of revenue:
Software
Software related services
Total software and related services
Client engineering services
Other
Total cost of revenue
Gross profit
Operating expenses:
Research and development
Sales and marketing
General and administrative
Amortization of intangible assets
Other operating income, net
Total operating expenses
Operating (loss) income
Interest expense
Other expense (income), net
(Loss) income before income taxes
Income tax expense (benefit)
Net (loss) income

Other financial information:
Billings(1)
Adjusted EBITDA(2)
Net cash provided by operating activities
Free cash flow(3)

NM Not meaningful.

Increase / Increase /
Three Months Ended June 30, (decrease) Six Months Ended June 30, (decrease)
2020 2019 % 2020 2019
$ 81,833 $ 84,408 (3%) $ 190,276 $ 187,699 1%
5,444 7,907 (31%) 12,378 17,679 (30%)
87,277 92,315 (5%) 202,654 205,378 (1%)
9,640 12,412 (22%) 23,518 24,462 (4%)
1,644 2,046 (20%) 3,852 4,792 (20%)
98,561 106,773 (8%) 230,024 234,632 2%)
11,353 12,384 (8%) 27,331 26,736 2%
4,656 6,612 (30%) 10,145 13,130 (23%)
16,009 18,996 (16%) 37,476 39,866 (6%)
7,789 10,033 (22%) 19,107 19,833 (4%)
1,283 1,994 (36%) 2,995 4,209 (29%)
25,081 31,023 (19%) 59,578 63,908 (7%)
73,480 75,750 (3%) 170,446 170,724 —%
28,970 29,829 (3%) 60,437 57,345 5%
25,806 26,221 (2%) 53,905 52,672 2%
20,248 19,851 2% 42,594 40,180 6%
3,692 3,600 3% 7,532 7,128 6%
(944) (549) 72% (1,835) (1,166) 57%
77,772 78,952 (1%) 162,633 156,159 4%
(4,292) (3,202) 34% 7,813 14,565 (46%)
2,843 590 382% 5,656 860 558%
320 (505) NM (1,070) (115) NM
(7,455) (3,287) 127% 3,227 13,820 (77 %)
2,768 (167) NM 7,420 3,921 89%
$ (10,223) $ (3,120) 228% $ 4,193) $ 9,899 (142%)
$ 98,870 $ 108,038 B8%) $ 226,805 $ 241,919 (6%)
$ 5,749 $ 5,165 1% $ 27,421 $ 29,149 (6%)
$ 5365 $ 6553 (18%) $ 33,401 $ 31,868 5%
$ 4,479 $ 4,469 —% $ 30,871 $ 25,201 22%

(1) Billings consists of our total revenue plus the change in our deferred revenue, excluding deferred revenue from acquisitions. For more information about Billings and our other non-GAAP
financial measures and reconciliations of our non-GAAP financial measures to the most directly comparable financial measures calculated and presented in accordance with GAAP, see

“Non-GAAP financial measures” contained herein.

(2) We define Adjusted EBITDA as net income (loss) adjusted for income tax expense (benefit), interest expense, interest income and other, depreciation and amortization, stock-based
compensation expense, restructuring charges, asset impairment charges and other special items as determined by management. For more information about Adjusted EBITDA and our other
non-GAAP financial measures and reconciliations of our non-GAAP financial measures to the most directly comparable financial measure calculated and presented in accordance with

GAAP, see “Non-GAAP financial measures” contained herein.

(3) We define Free Cash Flow as net cash provided by operating activities less capital expenditures. For a reconciliation of Free Cash Flow, see “Non-GAAP financial measures” contained

herein.
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The following table sets forth our revenue growth on a constant currency basis for the three and six months ended June 30, 2020, compared to the three and
six months ended June 30, 2019:

Constant Constant
Three Months Ended currency currency
June 30, Change change(1) Six Months Ended June 30, Change change(1)
(dollars in th ds) 2020 2019 % % 2020 2019 % %
Revenue:
Software $ 81,833 $ 84,408 (3%) (2%) $ 190,276 $ 187,699 1% 3%
Software related services 5,444 7,907 (31%) (30%) 12,378 17,679 (30%) (29)%
Total software and related services 87,277 92,315 (5%) @)% 202,654 205,378 (1%) —%
Client engineering services 9,640 12,412 (22%) 22)% 23,518 24,462 (4%) 3)%
Other 1,644 2,046 (20%) (20%) 3,852 4,792 (20%) (20%)
Total revenue $ 98,561 $ 106,773 (8%) (6%) $ 230,024 $ 234,632 (2%) (1%)

(1)  The results for entities whose functional currency is a currency other than the United States dollar were converted to United States dollars at rates that were in effect for the corresponding
period of the prior year.

Three months ended June 30, 2020 and 2019
Revenue

Total revenue decreased by $8.2 million, or 8%, for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. The
decrease was primarily attributable to the slowdown in economic activity by our customers due to COVID-19.

Software
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Software revenue $ 81,833 $ 84,408 $ (2,575) (3%)
As a percent of software segment revenue 94% 91%
As a percent of consolidated revenue 83% 79%

The 3% decrease in our software revenue for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019, was primarily
the result of a decrease in software license and services revenue recognized in the current quarter due to the above-mentioned slowdown in economic
activity by our customers.

Software related services

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Software related services revenue $ 5444 % 7,907 $ (2,463) (31%)
As a percent of software segment revenue 6% 9%
As a percent of consolidated revenue 6% 7%

Software related services revenue decreased 31% for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. This
decrease was primarily the result of customers reducing their demand for these services due to COVID-19.

Client engineering services

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Client engineering services revenue $ 9,640 $ 12,412 $ (2,772) (22%)
As a percent of consolidated revenue 10% 12%
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CES revenue decreased 22% for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. In response to COVID-19,
some of our CES customers furloughed staff positions, while some other customers have reduced CES staff working hours or reduced billing rates. We
have acted in concert with those customers to furlough or curtail the hours and compensation of those impacted employees until such time as our customers
return to normal staffing, billing rates or required working hours.

Other
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other revenue $ 1,644 $ 2,046 $ (402) (20%)
As a percent of consolidated revenue 2% 2%

The 20% decrease in other revenue for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019, was primarily due to
lower revenue from decreased unit sales from toggled, our LED lighting business, driven by COVID-19.

Cost of revenue
Software
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of software revenue $ 11,353 $ 12,384 $ (1,031) (8%)
As a percent of software revenue 14% 15%
As a percent of consolidated revenue 12% 12%

Cost of software revenue decreased by $1.0 million, or 8%, for the three months ended June 30, 2020, as compared to the three months ended June 30,
2019. This decrease in the current year period was due to decreased travel expense of $0.6 million and decreased employee compensation and related costs
of $0.4 million, partially offset by increased stock-based compensation expense of $0.3 million and increased healthcare costs of $0.2 million.

Software related services

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of software related services revenue $ 4,656 $ 6,612 $ (1,956) (30%)
As a percent of software related services revenue 86% 84%
As a percent of consolidated revenue 5% 6%

Cost of software related services revenue decreased 30% for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019.
The decrease in the current year period was primarily due to a decrease in employee compensation and related costs due to a decline in consulting services
and a decrease in travel expenses as a result of COVID-19 restrictions.

Client engineering services

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of client engineering services revenue $ 7,789 $ 10,033 $ (2,244) (22%)
As a percent of client engineering services revenue 81% 81%
As a percent of consolidated revenue 8% 9%

Cost of CES revenue decreased 22% for the three months ended June 30, 2020, consistent with the decrease in revenue, as compared to the three months
ended June 30, 2019, We have acted in concert with our customers reduced demand to furlough or curtail the hours and compensation of employees until
such time as our customers return to normal staffing or required working hours.

Other
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Three Months Ended June 30, Period-to-period change

(in thousands) 2020 2019 $ %

Cost of other revenue $ 1,283 $ 1,994 $ (711) (36%)
As a percent of other revenue 78% 97%

As a percent of consolidated revenue 1% 2%

Cost of other revenue decreased 36%, for the three months ended June 30, 2020, as a result of lower sales volumes and lower product unit costs for our
LED lighting business, as compared to the three months ended June 30, 2019.

Gross profit
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Gross profit $ 73,480 $ 75,750 $ (2,270) (3%)
As a percent of consolidated revenue 75% 71%

Gross profit decreased by $2.3 million, or 3%, for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. This
decrease in gross profit was primarily attributable to lower revenue as a result of the slowdown in economic activity due to COVID-19.

Operating expenses

Operating expenses, as discussed below, support all the products and services that we provide to our customers and, as a result, they are reported and
discussed here in the aggregate.

Research and development

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Research and development $ 28,970 $ 29,829 $ (859) (3%)
As a percent of consolidated revenue 29% 28%

Research and development expenses decreased by $0.9 million, or 3%, for the three months ended June 30, 2020, as compared to the three months ended
June 30, 2019. This decrease was primarily attributable to lower employee compensation and related expense of $2.0 million from temporary compensation
reductions made in the second quarter of 2020, offset by headcount increases from acquisitions in the fourth quarter of 2019, as well as a decrease in travel
expenses of $0.7 million as a result of COVID-19 restrictions. These decreases were partially offset by a $1.3 million increase in stock-based compensation
expense and a $0.5 million increase in healthcare costs.

Sales and marketing

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Sales and marketing $ 25,806 $ 26,221  $ (415) (2%)
As a percent of consolidated revenue 26% 25%

Sales and marketing expenses decreased by $0.4 million, or 2%, for the three months ended June 30, 2020, as compared to the three months ended June 30,
2019. Travel and trade show related expense decreased by $3.0 million from suspension or cancellation of certain in-person sales and marketing activities
as a result of COVID-19. These decreases were partially offset by a $1.4 million increase in employee compensation and related expense, primarily due to
increased headcount, an $0.8 million increase in stock-based compensation expense and a $0.3 million increase in healthcare costs.

General and administrative

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
General and administrative $ 20,248 $ 19,851 $ 397 2%
As a percent of consolidated revenue 21% 19%
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General and administrative expenses increased by $0.4 million, or 2%, for the three months ended June 30, 2020, as compared to the three months ended
June 30, 2019. This increase was primarily attributable to a $0.5 million increase in consulting expense, a $0.3 million increase in healthcare costs, a $0.2
million increase in software maintenance. These increases were partially offset by a $0.8 million decrease in employee compensation and related expense
from temporary compensation reductions made in the second quarter of 2020,

Amortization of intangible assets

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Amortization of intangible assets $ 3,692 $ 3,600 $ 92 3%
As a percent of consolidated revenue 4% 3%

Amortization of intangible assets for the three months ended June 30, 2020 was consistent with the three months ended June 30, 2019.

Other operating income, net

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other operating income, net $ 944) $ (549) $ 395 72%
As a percent of consolidated revenue (1%) (1%)

Other operating income, net increased $0.4 million for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. The
three months ended June 30, 2019, included $0.8 million of impairment charges for royalty contracts, which we did not have in the current year. This
decrease in expenses was offset in part by an increase in the provision for bad debt and a reduction in grant income in the current quarter.

Interest expense
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Interest expense $ 2,843 $ 590 $ 2,253 382%
As a percent of consolidated revenue 3% 1%

Interest expense increased $2.3 million for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. The increase in
interest expense was primarily the result of amortization of the debt discount and issuance costs on the Convertible Notes in the current year.

Other expense (income), net

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other expense (income), net $ 320 $ (505) $ 825 NM
As a percent of consolidated revenue —% —%

Other expense (income), net increased by $0.8 million for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019.
This increase was primarily as result of foreign currency fluctuations in the United States dollar relative to other functional currencies during the three
months ended June 30, 2020, compared to the three months ended June 30, 2019.

Income tax expense

Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %

Income tax expense (benefit) $ 2,768 $ (167) $ 2,935 NM
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The effective tax rate was -37% and 5% for the three months ended June 30, 2020 and 2019, respectively. The tax rate is affected by the Company being a
U.S. resident taxpayer, the tax rates in the U.S. and other jurisdictions in which the Company operates, the relative amount of income earned by jurisdiction
and the relative amount of losses or income for which no benefit or expense is recognized due to a valuation allowance. The Company’s effective tax rate
for the three months ended June 30, 2020 and 2019, also includes net discrete expense of $1.7 million and net discrete benefit of $0.1 million, respectively,
primarily related to changes in reserves, changes in accruals for unremitted earnings and other adjustments.

Net loss
Three Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Net loss $ (10,223) $ (3,120) $ 7,103 228%

Net loss increased by $7.1 million for the three months ended June 30, 2020, as compared to the three months ended June 30, 2019. This increase in net
loss was primarily attributable to the slowdown in economic activity due to COVID-19.

Six months ended June 30, 2020 and 2019
Revenue

Total revenue decreased by $4.6 million, or 2%, for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019. The decrease
was primarily attributable to reduced demand for our software related services in response to COVID-19.

Software

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Software revenue $ 190,276  $ 187,699 $ 2,577 1%
As a percent of software segment revenue 94% 91%
As a percent of consolidated revenue 83% 80%

The 1% increase in our software revenue for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019, was primarily the
result of an increase in software maintenance revenue recognized, partially offset by a decrease in software license and professional services in the current
year.

Software related services

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Software related services revenue $ 12,378 % 17,679 % (5,301) (30%)
As a percent of software segment revenue 6% 9%
As a percent of consolidated revenue 5% 8%

Software related services revenue decreased 30% for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019. This
decrease was primarily the result of customers reducing their demand for these services at this point in the business cycle, coupled with the impact of
COVID-19 on their business operations.

Client engineering services

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Client engineering services revenue $ 23,518 $ 24,462  $ (944) (4%)
As a percent of consolidated revenue 10% 10%
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Our CES business is primarily affected by customer demand and our ability to fill customers’ open positions. As noted above in response to COVID-19, in
April some of our CES customers furloughed staff positions, while some other customers reduced CES staff working hours or reduced billing rates. We
have acted in concert with those customers to furlough or curtail the hours and compensation of those impacted employees until such time as our customers
return to normal staffing, billing rates, or required working hours. The 4% decrease in CES revenue for the six months ended June 30, 2020, as compared to
the six months ended June 30, 2019, reflects those steps, offset in part by our ability to fulfill demand for our client engineering services in the first quarter
of 2020.

Other
Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other revenue $ 3852 $ 4,792  $ (940) (20%)
As a percent of consolidated revenue 2% 2%

The 20% decrease in other revenue for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019, was primarily due to
lower revenue from decreased unit sales at lower selling prices from toggled, our LED lighting business, and decreased royalty income of $0.3 million. The
decrease in unit sales was driven by COVID-19.

Cost of revenue
Software
Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of software revenue $ 27,331 $ 26,736 $ 595 2%
As a percent of software revenue 14% 14%
As a percent of consolidated revenue 12% 11%

Cost of software revenue increased by $0.6 million, or 2%, for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019.
This increase in the current year was due to increased employee compensation and related costs of $1.4 million, primarily due to increased headcount,
increased stock-based compensation expense of $0.6 million and increased healthcare costs of $0.5 million. These increases in expenses were partially
offset by decreases in travel expense and hardware costs of $0.8 million and $0.7 million, respectively, as compared to the six months ended June 30, 2019.

Software related services

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of software related services revenue $ 10,145  $ 13,130 $ (2,985) (23%)
As a percent of software related services revenue 82% 74%
As a percent of consolidated revenue 4% 6%

Cost of software related services revenue decreased 23% for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019. The
decrease in the current year period was primarily due to a decrease in employee compensation and related costs due to a decline in consulting services.

Client engineering services

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of client engineering services revenue $ 19,107 $ 19,833  $ (726) (4%)
As a percent of client engineering services revenue 81% 81%
As a percent of consolidated revenue 8% 8%

Cost of CES revenue decreased 4% for the six months ended June 30, 2020, consistent with the decrease in revenue, as compared to the six months ended
June 30, 2019. In response to reduced customer demand for these services, we furloughed or curtailed the hours and compensation of employees until such
time as our customers return to normal staffing or required working hours.
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Other

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Cost of other revenue $ 2,995 $ 4,209 $ (1,214) (29%)
As a percent of other revenue 78% 88%
As a percent of consolidated revenue 1% 2%

Cost of other revenue decreased 29%, for the six months ended June 30, 2020, as a result of the decrease in revenue, as compared to the six months ended
June 30, 2019. This decrease is due to cost reductions for products sold and lower sales volumes for our LED lighting business.

Gross profit
Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Gross profit $ 170,446  $ 170,724  $ (278) —%
As a percent of consolidated revenue 74% 73%

Gross profit for the six months ended June 30, 2020, was consistent with the six months ended June 30, 2019. While our gross profit is consistent compared
to the prior period, lower revenue as a result of the slowdown in economic activity due to COVID-19 impacted the quarter ended June 30, 2020, as
mentioned above.

Operating expenses

Operating expenses, as discussed below, support all the products and services that we provide to our customers and, as a result, they are reported and

discussed here in the aggregate.

Research and development

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Research and development $ 60,437 $ 57,345 $ 3,092 5%
As a percent of consolidated revenue 26% 24%

Research and development expenses increased by $3.1 million, or 5%, for the six months ended June 30, 2020, as compared to the six months ended June
30, 2019. This increase was primarily attributable to a $2.3 million increase in stock-based compensation expense, a $0.8 million increase in employee
compensation and related expense as a result of increased headcount from acquisitions in the fourth quarter of 2019, and a $0.7 million increase in
healthcare costs, partially offset by a $0.8 million decrease in travel expense.

Sales and marketing

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Sales and marketing $ 53,905 $ 52,672 $ 1,233 2%
As a percent of consolidated revenue 23% 22%

Sales and marketing expenses increased by $1.2 million, or 2%, for the six months ended June 30, 2020, as compared to the six months ended June 30,
2019. Employee compensation and related expense increased $3.6 million, primarily due to increased headcount, stock-based compensation expense
increased by $1.1 million, and healthcare costs increased by $0.7 million. These increases were partially offset by a decrease in travel and trade show
related expense of $3.9 million from suspension or cancellation of certain in-person sales and marketing activities as a result of COVID-19.

General and administrative
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Six Months Ended June 30, Period-to-period change

(in thousands) 2020 2019 $ %
General and administrative $ 42,594 $ 40,180 $ 2,414 6%
As a percent of consolidated revenue 19% 17%

General and administrative expenses increased by $2.4 million, or 6%, for the six months ended June 30, 2020, as compared to the six months ended June
30, 2019. This increase was primarily attributable to a $0.7 million increase in consulting expense, a $0.5 million increase in stock-based compensation
expense, a $0.5 million increase in software maintenance expense, a $0.4 million increase in depreciation expense, a $0.3 million increase in healthcare
costs and a $0.3 million increase in employee compensation and related expenses, partially offset by a reduction in professional fees of $1.0 million.

Amortization of intangible assets

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Amortization of intangible assets $ 7532 % 7,128  $ 404 6%
As a percent of consolidated revenue 3% 3%

Amortization of intangible assets increased by $0.4 million for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019.
This was attributable to an increase in the amortization of developed technology in the current year period as a result of acquisitions in the fourth quarter of
2019.

Other operating income, net

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other operating income, net $ (1,835) $ (1,166) $ 669 57%
As a percent of consolidated revenue (1%) —%

Other operating income, net increased by $0.7 million for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019, as a
result of a reduction of impairment charges for royalty contracts compared to the prior period, partially offset by an increase in bad debt expense in the
current year.

Interest expense
Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Interest expense $ 5,656 $ 860 $ 4,796 558%
As a percent of consolidated revenue 2% —%

Interest expense increased $4.8 million for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019. The increase in
interest expense was primarily the result of amortization of the debt discount and issuance costs on the Convertible Notes in the current year.

Other income, net

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Other income, net $ (1,070) $ (115) $ 955 830%
As a percent of consolidated revenue —% —%

Other income, net increased by $1.0 million for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019. This increase was
primarily the result of an increase in interest income during the six months ended June 30, 2020, compared to the six months ended June 30, 2019.
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Income tax expense

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %

Income tax expense $ 7,420 $ 3921 % 3,499 89%

The effective tax rate was 230% and 28% for the six months ended June 30, 2020 and 2019, respectively. The tax rate is affected by the Company being a
U.S. resident taxpayer, the tax rates in the U.S. and other jurisdictions in which the Company operates, the relative amount of income earned by jurisdiction
and the relative amount of losses or income for which no benefit or expense is recognized due to a valuation allowance. The Company’s effective tax rate
for the six months ended June 30, 2020 and 2019, also includes net discrete expense of $3.7 million and net discrete benefit of $1.2 million, respectively,
primarily related to changes in reserves, changes in accruals for unremitted earnings and other adjustments.

Net (loss) income

Six Months Ended June 30, Period-to-period change
(in thousands) 2020 2019 $ %
Net (loss) income $ (4,193) $ 9,899 $ (14,092) NM

Net income decreased by $14.1 million for the six months ended June 30, 2020, resulting in a net loss of $4.2 million, as compared to net income of $9.9
million for the six months ended June 30, 2019. This decrease in net income was primarily attributable to the increase in operating expenses and interest
expense as described above.

Non-GAAP financial measures

In analyzing and planning for our business, we supplement our use of GAAP financial measures with non-GAAP financial measures, including Billings as
a liquidity measure, Adjusted EBITDA as a performance measure and Free Cash Flow as a liquidity measure.

Three Months Ended June 30, Six Months Ended June 30,
(in thousands) 2020 2019 2020 2019
Other financial data:
Billings $ 98,870 $ 108,038 $ 226,805 $ 241,919
Adjusted EBITDA $ 5749 $ 5165 $ 27,421  $ 29,149
Free Cash Flow $ 4,479 $ 4,469 $ 30,871 $ 25,201

Billings. Billings consists of our total revenue plus the change in our deferred revenue, excluding deferred revenue from acquisitions during the period.
Given that we generally bill our customers at the time of sale, but typically recognize a portion of the related revenue ratably over time, management
believes that Billings is a meaningful way to measure and monitor our ability to provide our business with the working capital generated by upfront
payments from our customers.

Adjusted EBITDA. We define Adjusted EBITDA as net income (loss) adjusted for income tax expense (benefit), interest expense, interest income and
other, depreciation and amortization, stock-based compensation expense, restructuring charges, asset impairment charges and other special items as
determined by management. Our management team believes that Adjusted EBITDA is a meaningful measure of performance as it is commonly utilized by
management and the investment community to analyze operating performance in our industry.

Free Cash Flow. Free Cash Flow is a non-GAAP measure that we calculate as cash flow provided by operating activities less capital expenditures.
Management believes that Free Cash Flow is useful in analyzing our ability to service and repay debt, when applicable, and return value directly to
stockholders.

These non-GAAP financial measures reflect an additional way of viewing aspects of our business that, when viewed with our GAAP results and the
accompanying reconciliations to the corresponding GAAP financial measures included in the tables below, may provide a more complete understanding of
factors and trends affecting our business. These non-GAAP financial measures should not be relied upon to the exclusion of GAAP financial measures and
are by definition an incomplete understanding of the Company and must be considered in conjunction with GAAP measures.
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We believe that the non-GAAP measures disclosed herein are only useful as an additional tool to help management and investors make informed decisions
about our financial and operating performance and liquidity. By definition, non-GAAP measures do not give a full understanding of the Company. To be
truly valuable, they must be used in conjunction with the comparable GAAP measures. In addition, non-GAAP financial measures are not standardized. It
may not be possible to compare these financial measures with other companies’ non-GAAP financial measures having the same or similar names. We
strongly encourage investors to review our consolidated financial statements and the notes thereto in their entirety and not rely on any single financial
measure.

The following table provides a reconciliation of Billings to revenue, the most comparable GAAP financial measure, for each of the periods presented:

Three Months Ended June 30, Six Months Ended June 30,
(in thousands) 2020 2019 2020 2019
Revenue $ 98,561 $ 106,773 $ 230,024 $ 234,632
Ending deferred revenue 80,348 73,806 80,348 73,806
Beginning deferred revenue (80,039) (72,541) (83,567) (66,519)
Billings $ 98,870 $ 108,038 $ 226,805 $ 241,919

The following table provides a reconciliation of Adjusted EBITDA to net (loss) income, the most comparable GAAP financial measure, for each of the
periods presented:

Three Months Ended June 30, Six Months Ended June 30,

(in thousands) 2020 2019 2020 2019
Net (loss) income $ (10,223) $ (3,120) $ (4,193) $ 9,899
Income tax expense (benefit) 2,768 (167) 7,420 3,921
Stock-based compensation expense 4,534 2,080 7,705 3,292
Interest expense 2,843 590 5,656 860
Interest income and other (1) 194 508 (460) 709
Depreciation and amortization 5,633 5,274 11,293 10,468
Adjusted EBITDA 5,749 5,165 27,421 29,149

(1)  Includes $0.6 million of severance expense for the three and six months ended June 30, 2020. Includes 0.8 million and $1.0 million of impairment charges for royalty contracts for the three
and six months ended June 30, 2019, respectively.

The following table provides a reconciliation of Free Cash Flow to net cash provided by operating activities, the most comparable GAAP financial
measure, for each of the periods presented:

Six Months Ended June 30,

(in thousands) 2020 2019

Net cash provided by operating activities $ 33,401 $ 31,868

Capital expenditures (2,530) (6,667)
Free cash flow $ 30,871 $ 25,201

Recurring Software License Rate. A key factor to our success is our recurring software license rate which we measure through Billings, primarily derived
from annual renewals of our existing subscription customer agreements. We calculate our recurring software license rate for a particular period by dividing
(i) the sum of software term-based license Billings, software license maintenance Billings, and 20% of software perpetual license Billings which we believe
approximates maintenance as an element of the arrangement by (ii) the total software license Billings including all term-based subscriptions, maintenance,
and perpetual license billings from all customers for that period. For the six months ended June 30, 2020 and 2019, our recurring software license rate was
93% and 91%, respectively. The recurring software license rate may vary from period to period.
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Liquidity and capital resources

Our principal sources of liquidity have been the net payments received from global customers using our software and services and proceeds from our initial
public offering, follow-on offering and our convertible debt offering, as well as periodic draws on our credit facilities, when needed.

We have commenced the initial planning to update zoning to allow for future expansion of our corporate headquarters facilities on the adjacent property we
own to enable development consistent with our long-term needs. We have not yet determined the nature and scope of the overall timeline and investment
beyond the immediate rezoning efforts necessary for our potential use in the future. Over the next 12 months, we expect to continue to advance this project,
although we are considering the emerging business impacts of COVID-19 on the nature and timing of this project.

We continue to evaluate possible acquisitions and other strategic transactions designed to expand our business. As a result, our expected uses of cash could
change, our cash position could be reduced, or we may incur additional debt obligations to the extent we complete additional acquisitions.

Our existing cash and cash equivalents may fluctuate during fiscal 2020, due to changes in our planned cash expenditures, including changes in incremental
costs such as direct costs and integration costs related to acquisitions. Cash from operations could also be affected by various risks and uncertainties,
including, but not limited to, the effects of COVID-19. It is possible that certain customers may unilaterally decide to extend payments on accounts
receivable, however the Company’s customer base is comprised primarily of larger organizations with previously strong liquidity and capital resources.

We believe that our existing cash balances, together with funds generated from operations and amounts available under our credit facility, will be sufficient
to finance our operations and meet our foreseeable cash requirements for the next twelve months. We also believe that our financial resources, along with
managing discretionary expenses, will allow us to manage the anticipated impact of COVID-19 on our business operations for the foreseeable future,
which could include reductions in revenue and delays in payments from customers and partners. We will continue to evaluate our financial position as
developments evolve relating to COVID-19.

Revolving credit facility

We have a $150.0 million credit facility with a maturity date of December 15, 2023 (“2019 Amended Credit Agreement”). The 2019 Amended Credit
Agreement allows us to request that the aggregate commitments under the 2019 Amended Credit Agreement be increased by up to $50.0 million for a total
of $200.0 million, subject to certain conditions.

As of June 30, 2020, we had no outstanding borrowings under the 2019 Amended Credit Agreement and there was $150.0 million available for future
borrowing. The 2019 Amended Credit Agreement is available for general corporate purposes, including working capital, capital expenditures and permitted
acquisitions. At June 30, 2020, we were in compliance with the financial covenants.

For additional information about the 2019 Amended Credit Agreement, see Note 6 in the Notes to consolidated financial statements in Item 1, Part I of this
Quarterly Report on Form 10-Q.

Cash flows

As of June 30, 2020, we had aggregate cash and cash equivalents of $250.5 million available for working capital purposes, acquisitions, and capital
expenditures; $194.0 million of this aggregate amount was held in the United States and $46.9 million was held in the APAC and EMEA regions with the
remainder held in Canada, Mexico and South America.

Other than statutory limitations, there are no significant restrictions on the ability of our subsidiaries to pay dividends or make other distributions to Altair.
Based on our current liquidity needs and repatriation strategies, we expect that we can manage our global liquidity needs without material adverse tax
implications. The 2017 changes in U.S. tax law could materially affect our tax obligations. For further discussion, please see our 2019 Annual Report on
Form 10-K, “Item 1A. Risk Factors — New legislations or tax-reform policies that would change U.S. or foreign taxation of international business activities,
including uncertainties in the interpretation and application of the 2017 Tax Cuts and Jobs Act, could materially affect our tax obligations and effective tax
rate.”
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The following table summarizes our cash flows for the periods indicated:

Six Months Ended June 30,

(in thousands) 2020 2019

Net cash provided by operating activities $ 33,401 $ 31,868

Net cash used in investing activities (5,091) (7,704)

Net cash provided by financing activities 267 192,144

Effect of exchange rate changes on cash, cash equivalents and restricted cash (1,148) 187
Net increase in cash, cash equivalents and restricted cash $ 27,429 $ 216,495

Net cash provided by operating activities

Net cash provided by operating activities for the six months ended June 30, 2020 was $33.4 million, which reflects an increase of $1.5 million compared to
the six months ended June 30, 2019. This increase was the result of changes to our working capital position, offset in part by a decrease in our net income
for the six months ended June 30, 2020, as compared to the six months ended June 30, 2019.

Net cash used in investing activities

Net cash used in investing activities for the six months ended June 30, 2020 was $5.1 million, which reflects a decrease of $2.6 million compared to the six
months ended June 30, 2019. This decrease was primarily the result of a reduction in cash payments for capital expenditures in the six months ended June
30, 2019.

Net cash provided by financing activities

Net cash provided by financing activities for the six months ended June 30, 2020 was $0.3 million, compared to cash provided by financing activities of
$192.2 million for the six months ended June 30, 2019. For the six months ended June 30, 2019, we received aggregate proceeds of $223.1 million from
our Convertible Notes offering, net of underwriters’ discounts and commissions, and we had net cash payments on our revolving commitment of $31.0
million. We did not have any borrowings for the six months ended June 30, 2020.

Effect of exchange rate changes on cash, cash equivalents and restricted cash

There were adverse effects of exchange rate changes on cash, cash equivalents and restricted cash of $1.2 million for the six months ended June 30, 2020,
compared to favorable effects of exchange rate changes on cash, cash equivalents and restricted cash of $0.2 million for the six months ended June 30,
2019.

Off-balance sheet arrangements

Through June 30, 2020, we did not have any relationships with unconsolidated organizations or financial partnerships, such as structured finance or special
purpose entities that would have been established for the purpose of facilitating off-balance sheet arrangements or other contractually narrow or limited
purposes.

Recently issued accounting pronouncements

See Note 2 in the Notes to consolidated financial statements in Item 1, Part I of this Quarterly Report on Form 10-Q for a full description of the recent
accounting pronouncements and our expectation of their impact, if any, on our results of operations and financial condition.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to certain global market risks, including foreign currency exchange risk and interest rate risk associated with our debt.
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Foreign Currency Risk

As aresult of our substantial international operations, we are exposed to foreign currency risks that arise from our normal business operations, including in
connection with our transactions that are denominated in foreign currencies. In addition, we translate sales and financial results denominated in foreign
currencies into United States dollars for purposes of our consolidated financial statements. As a result, appreciation of the United States dollar against these
foreign currencies generally will have a negative impact on our reported revenue and operating income while depreciation of the United States dollar
against these foreign currencies will generally have a positive effect on reported revenue and operating income.

To date, we have not entered into any foreign currency hedging contracts, since exchange rate fluctuations have not had a material impact on our operating
results and cash flows. Based on our current international structure, we do not plan on engaging in hedging activities in the near future.

Market Risk and Market Interest Risk

In June 2019, we issued $230.0 million aggregate principal amount of 0.250% convertible senior notes due 2024. Our Convertible Notes have fixed annual
interest rates at 0.250% and, therefore, we do not have economic interest rate exposure on our Convertible Notes. However, the value of the Convertible
Notes is exposed to interest rate risk. Generally, the fair market value of our fixed interest rate Convertible Notes will increase as interest rates fall and
decrease as interest rates rise. In addition, the fair values of the Convertible Notes are affected by our stock price. The fair value of the Convertible Notes
will generally increase as our Class A common stock price increases in value and will generally decrease as our Class A common stock price declines in
value. Additionally, we carry the Convertible Notes at face value less unamortized discount and issuance costs on our balance sheet, and we present the fair
value for required disclosure purposes only.

As of June 30, 2020, we had cash, cash equivalents and restricted cash of $250.9 million, consisting primarily of bank deposits and money market funds. At
June 30, 2020, we had no outstanding borrowings under our 2019 Amended Credit Agreement. Such interest-bearing instruments carry a degree of interest
rate risk; however, historical fluctuations of interest expense have not been significant.

Interest rate risk relates to the gain/increase or loss/decrease we could incur on our debt balances and interest expense associated with changes in interest
rates. Changes in interest rates would impact the amount of interest income we realize on our invested cash balances. It is our policy not to enter into
derivative instruments for speculative purposes, and therefore, we hold no derivative instruments for trading purposes.

Item 4. Controls and Procedures

The Company maintains disclosure controls and procedures (as defined in Rule 13a-15(e) or 15d-15(e) of the Exchange Act) that are designed to ensure
that information required to be disclosed in periodic reports filed with the SEC under the Securities Exchange Act of 1934 is recorded, processed,
summarized and reported within the time periods specified in the SEC’s rules and forms, and that such information is accumulated and communicated to
the Company’s management, including its Chief Executive Officer and Chief Financial Officer, as appropriate, to allow timely decisions regarding required
disclosure. Under the supervision and with the participation of our management, including the Chief Executive Officer and Chief Financial Officer, we
have evaluated the effectiveness of our disclosure controls and procedures as defined in Rule 13(a)-15(e) under the Exchange Act as of the end of the
period covered by this report. Based on that evaluation, the Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls
and procedures were effective as of June 30, 2020.

Changes in Internal Control Over Financial Reporting

There was no change in our internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act) that occurred
during the quarter ended June 30, 2020, that has materially affected, or is reasonably likely to materially affect, our internal control over financial reporting.
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PART II - OTHER INFORMATION

Item 1. Legal Proceedings
Swedish Tax Litigation

The Swedish Tax Authorities, or STA, have assessed tax (net of utilization of tax attributes), penalties and interest in the amount of $6.2 million related to
the acquisition of Panopticon AB by Datawatch Corporation, in 2013 for the years 2013, 2014 and 2015. The STA, upon auditing the acquisition
transaction, reached a conclusion that post acquisition, certain assets were removed from Sweden, triggering the tax obligation. The STA is also of the
opinion that some services related to product development provided to the new parent company in the U.S. were performed by Panopticon AB at a price
below market price triggering tax obligations. Datawatch contested the findings by the STA throughout the audit process including contesting the STA
position in the first level of administrative courts. On May 29, 2019, the Administrative Court issued its ruling in favor of Datawatch AB. On July 4, 2019,
the STA filed an appeal of the Administrative Court ruling with the Administrative Court of Appeal in Stockholm, effectively continuing to assert that the
assessments are in fact appropriate. After relevant submissions by the Company and the STA, the Court of Appeals held a hearing on February 20, 2020.

On March 27, 2020, the Court of Appeals issued its finding in favor of the STA. Pursuant to requirements in Sweden, the Company paid the assessed tax,
penalties and interest on April 24, 2020. The Company, in accordance with its right to appeal the ruling to the Administrative Supreme Court of Sweden,
filed an appeal of the Court of Appeals ruling citing specific grounds for reconsideration. Whether the Administrative Supreme Court will agree to hear the
appeal is unknown at present. Further, even if the Administrative Supreme Court agrees to hear the appeal, there is no assurance that it will rule in favor of
the Company.

As previously described in the Company’s Annual Report on Form 10-K for the year ended December 31, 2019, the Company is subject to legal
proceedings for which there were no other material changes during the six months ended June 30, 2020.

Item 1A. Risk Factors

The risk factor set forth below supplements the risk factors previously disclosed in Part I, Item 1A. "Risk Factors" in the Company’s Annual Report on
Form 10-K for the year ended December 31, 2019.

The COVID-19 pandemic, or other potential future pandemics or events, may cause severe business interruptions either globally or regionally, that
could have a negative impact on our financial results.

In March 2020, the World Health Organization declared the outbreak of a novel coronavirus (COVID-19) pandemic. The outbreak of the COVID-19
pandemic has significantly affected our customers, the global economy and financial markets. The full extent to which COVID-19 will impact global or
regional economies will depend on future developments that are highly uncertain and cannot be accurately predicted. New information is likely to emerge
concerning COVID-19 and the actions to contain it or treat it with uncertain economic impact on local, regional, national and international markets. The
Company's future results of operations, financial condition and cash flows could be materially adversely affected by COVID-19, particularly if the
pandemic persists for a significant amount of time causing a substantial longer-term contraction in business for the Company’s customer base, prior to
eventual recovery.

Many governments have enacted a rapid massive global response leveraging monetary and fiscal policy to mitigate long term economic harm, while
providing short term economic support. While the implementation of policy responses varies country by country, and regionally, the totality of the global
response is based upon expectations that the response will serve to minimize the chance for a deep prolonged negative economic impact from COVID-19.
Certain jurisdictions have begun to “re-open” their economies, within a relatively short time period of having engaged in substantial closure of most
economic activity. Other jurisdictions have begun to consider moves to gradually “re-open” or have actually “re-opened”. In certain instances, governments
deemed it necessary to reverse re-opening planning. The long term outcome of mitigation efforts is presently uncertain.

Additional risks from COVID-19 include the inability of our employees and those businesses upon which we rely for operations to carry out their
responsibilities at levels of performance necessary to maintain our performance undisturbed as a result of measures taken by governmental authorities to
limit the spread of COVID-19. It is possible that some of our furloughed CES personnel do not return to work when their positions return. COVID-19 may
also affect our operating and financial results in a manner that is not presently known to us, or that we currently to do not consider presenting significant
risks to our operations.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

Not applicable.
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Item 3. Defaults Upon Senior Securities

Not applicable.

Item 4. Mine Safety Disclosures

Not applicable.

Item 5. Other Information

Not applicable.
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Item 6. Exhibits

No. Description

10.1%* Form of 2020 Stock Option Award Agreement (incorporated by reference to Exhibit 10.1 to the Company’s Current Report on Form 8-
K filed with the Securities and Exchange Commission on June 8, 2020).

31.1* Certification of the Chief Executive Officer of Altair Engineering Inc. pursuant to Rule 13a-14(a)/Rule 15d-14(a)_under the Securities
Exchange Act of 1934, as amended

31.2* Certification of the Chief Financial Officer of Altair Engineering Inc. pursuant to Rule 13a-14(a)/Rule 15d-14(a)_under the Securities
Exchange Act of 1934, as amended

32.1%%* Certification of the Chief Executive Officer and Chief Financial Officer of Altair Engineering Inc. pursuant to 18 U.S.C. Section

101.INS* Inline XBRL Instance Document — the instance document does not appear in the Interactive Data File because its XBRL tags are
embedded within the Inline XBRL document.

101.SCH* Inline XBRL Taxonomy Extension Schema Document

101.CAL* Inline XBRL Taxonomy Extension Calculation Linkbase Document

101.DEF* Inline XBRL Taxonomy Extension Definition Linkbase Document

101.LAB* Inline XBRL Taxonomy Extension Label Linkbase Document

101.PRE* Inline XBRL Taxonomy Extension Presentation Linkbase Document

104 Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibits 101).

*  Filed herewith.

**  The certifications furnished in Exhibit 32.1 hereto are deemed to accompany this Quarterly Report on Form 10-Q and will not be deemed “filed” for
purposes of Section 18 of the Securities Exchange Act of 1934, as amended, except to the extent that the registrant specifically incorporates it by
reference.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.

ALTAIR ENGINEERING INC.

Date: August 6, 2020 By: /s/James Scapa

James R. Scapa
Chief Executive Officer (Principal Executive Officer)

Date: August 6, 2020
By: /s/ Howard N. Morof

Howard N. Morof
Chief Financial Officer (Principal Financial and Accounting Officer)
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Exhibit 31.1

CERTIFICATION PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, James R. Scapa, certify that:
1. I have reviewed this quarterly report on Form 10-Q of Altair Engineering Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

/s/ James Scapa

James R. Scapa

Chief Executive Officer
(Principal Executive Officer)

August 6, 2020



Exhibit 31.2

CERTIFICATION PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Howard N. Morof, certify that:
1. I have reviewed this quarterly report on Form 10-Q of Altair Engineering Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statements for external purposes in accordance with
generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.

/s/ Howard N. Morof

Howard N. Morof

Chief Financial Officer

(Principal Financial and Accounting Officer)

August 6, 2020



Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Altair Engineering Inc. (the “Company”), on Form 10-Q for the period ended June 30, 2020, as filed with the
Securities and Exchange Commission on the date hereof (the “Report”), the undersigned officers of the Company certify to their knowledge and in their
respective capacities, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d), as applicable, of the Securities Exchange Act of 1934, as amended; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

/s/ James Scapa

James R. Scapa

Chief Executive Officer
(Principal Executive Officer)

/s/ Howard N. Morof

Howard N. Morof

Chief Financial Officer

(Principal Financial and Accounting Officer)

August 6, 2020



